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prevents any two-piece Register from streaking the wall. 
*B” — The non-streak Flange, edged over the base ot a 


[ “A” — This non-streak Flange on all Milcor Stackheads, | 
two-piece Register, all ready for the Register Face, “*C"’. 


CHICAGO, JUNE 26, 1926 


Record 


$2.00 Per Year 


Due to this practical 


construction, MILCOR> Stackheads pre- 
vent streaking of walls above registers 


HIS detail in the design of Milcor Stackheads 

is of great value to you whenever you find a 
‘doubting Thomas” who has not yet been con- 
vinced that Milcor Furnace Pipe and Fittings are 
the most practical obtainable. When the Register 
Face is placed in position on this Milcor Stackhead 
after the non-streak Flange has been edged 
over, any two-piece register becomes streak-proof. 


Think what this means to you — ANY two-piece 
register becomes streak-proof! Whatever may be the 
preference in registers, Milcor Stackhead con- 
struction prevents streaking. You can serve your 
customers best and safeguard your reputation 
by specializing on Milcor Furnace Pipe and Fit- 
tings, Stove Pipe and Elbows and the complete 
line of Milcor Quality Sheet Metal Products. 


Other important details of Milcor Stackhead construction : Adjustable top collar, to fit standard size of wall pipe. Top collar capped so stackhead 
can be used as solid head. No additional costin spite of these superior features. Milcor Catalog No. 25 gives complete details. Have you a copy? 


MILWAUKEE CORRUGATING COMPANY, MILtwaukeEeE, WIscONSIN 


CHICAGO, ILL. 


KANSAS CITY, MO. 


LA CROSSE, WIS. 


MILCO 


THESE SHEET 


METAL PRODUCTS DESERVE YOUR ENDORSEMENT 











AMERICAN ARTISAN 





New and Better Way to Clean 
Furnaces and Duct Work! 


Saves Time — Saves Labor 


HE Sturtevant Portable Furnace Cleaner 

opens a new way for all furnace men to 
increase their business. Many are now reap- 
ing large profits by cleaning furnaces with this 
new machine. Now, you can clean from five to 
eight furnaces a day and realize a splendid re- 
turn. In a few months this cleaner will pay 
for itself. 


And here’s another point to consider. By sell- 
ing this cleaning service you not only do a 
quicker and better job but you also have a bet- 
ter opportunity of supplying your customers 
with new repair parts, or if a customer needs a 
new furnace you stand a good chance of mak- 
ing the sale. 


The Sturtevant Portable Furnace Cleaner has 
a powerful suction. It is ruggedly built, easy 
to handle and can be operated from an ordinary 
electric light socket. 


Write us today for further information and 
price on this cleaner. 


NOW ! 


Use the coupon below— 


HYDE PARK 
BOSTON, MASS. 


Dept. FCT 


B. F. STURTEVANT COMPANY, 
Hyde Park, Boston, Mass. 


Without obligation to me, send along further information 


and price on the Sturtevant Portable Furnace Cleaner. 


EY aS, sg nied dot oe eben Wad co dees Mead eck dee ch damtaden ten 


Address 


City es eee yews , one os .. State 
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“THE PIPE 
OF PEACE” 
AND COMFORT 
IN HOMES | 
WHERE 
IT IS USED 


AND 
“THE PIPE 
OF PEACE” 

AND PROFIT 


TO THE 


CONTRACTOR 


WHO USES 


HANDY PIPE 


ON EVERY JOB 


F. MEYER & BRO. CO. 
1311-13 S. Adams St. 


Peoria 
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Light and Strong 


OU know the worth of a register which combines 

light weight with great strength. It’s just this 
combination which makes our Semi-Steel so popular. 
Plus, of course, the expected T & B quality of 
workmanship and finish. 





T & B Semi Steel Registers have a steel bottom and 
a cast face. They combine the advantages of the 
All-Steel and All-Cast. They are light to handle, 
yet the depth of the face adds strength and good 


appearance. 








Of course, the bottoms have the exclusive T & B bevel 
for easy fitting. The faces‘are furnished in various 
designs and finishes including the popular Cobble. 
There is more to say about T & B Semi-Steel Registers 
than we can squeeze into this page. Drop us a line 
and let us tell you about them. 








Style 80 (Cobble Face) TUTTLE & BAILEY Mrc Co. 


Makers of ‘Registers for 80 years 


36 Portland Street, Boston 441 Lexington Avenue, New York 1123-29 West 37th Street, Chicago 
704 East 18th Street, Kansas City Bridgeburg, Canada 


T & Registers 
and Grilles 
ee ee Oe a ee Nene ee Bese Gane as Culente Ulnol ender net of Mase 5. 1078. 
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Only real quality 
can make real 
profits for you— 








ND when you decide to sell steel furnaces, 

which you will some day, remember that 

the construction of the furnaces illustrated 

here has the features of construction that have 
made 


“HOME COMFORT” 


Steel Furnaces 
famous favorites for over half century 


True their construction has changed with fime, but 
only when real quality features could be added. Re- 
cent improvements on Home Comfort furnaces have 
increased their heating surfaces and made them 
more efficient and economical consumers of fuel. 
(Notice the gas and soot consuming features shown 
on the feed door.) 


We have a special circular called “A Dozen Appeals 
to Reason” which points out some of the “Home 
Comfort” features. Write for it today. 


ST. LOUIS HEATING CO. 
2901-11 Elliot Ave., St. Louis, Mo. 


PITTSBURGH DISTRIBUTOR 
Wagener Bros., 3605 East Street 




















The Most Practical and Scientif- 
ic Air Moistener on the Market 


ALTHOUGH the National is the latest and best humidifier made ZY 

it is economical and allows you to make sales to practically every wey 
prospect. The importance of humidity is well known to the public : 
and the warm air furnace is the only type of heating plant that al- 
lows proper distribution of moisture to the rooms. The National 
sells on the strength of these facts and because it pays for itself in 
fuel saved. The National Air Moistener will keep the home com- 


fortably and healthfully heated at 65 degrees. 
The New Improved Easy 









to Install 


Cur only one hole in the Bonnet—Na- 
f I ! tional Humidifier slides in over radi- 
ator-—fits any style or make of furnace. 


Installed in a short time. 








| Air Moistener 














—Few simple parts 
—Fool proof 
—Cannot overflow 
—Entirely Automatic 
—No intricate parts to get 
out of order. 

—Connects directly to city water 
—It takes care of itself, eliminating bother and 
trouble of filling. 

—Adjustable to allow exact amount of humidification required. 


$13.75 each F. O. B. Chicago—Special prices for quantity. 
ROBINSON FURNACE CO., 205 W. Lake St., CHICAGO, ILL. 











Say you saw it in AMERICAN ARTISAN—Thank you! 
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Creating a Demand For 
SMOKELESS Heating 


Few people realize that SMOKE is FUEL. Smoke 
is composed largely of carbon which is rich in heat 
value, and allowing it to escape unused up the flue 
means a serious waste of fuel. 





We are telling the public, through the medium of the 
SATURDAY EVENING POST, of the high cost of smoke, 
and how this waste can be eliminated by installing the 
SUPER-SMOKELESS Furnace that burns its own smoke. 


This advertising is creating a big demand for SUPER- 
SMOKELESS Furnaces. The dealer who sells them is in 
a distinct class—actually above competition. He can 
increase his business and get good prices for his work. 


It will pay you to write TODAY for full information about our 
Exclusive Dealer Proposition and Utica Merchandising Plan 


UTICA HEATER COMPANY 




















a orc mgy ' baggy A En ‘Pioneers in Smokeless Combustion’”’ 
mee" SVENING POST UTICA, N. Y. - CHICAGO, ILL. 
QUAKER STEEL FURNACES 
OIL BURNING COAL BURNING 


We Make a Full Line of OIL FURNACES 
Designed as Complete Heating Unit 


~ 





Quaker Oil Furnaces can be sold completely installed with burner 
tanks, pumps and ready to fire at a price less than the cost of a 
good mechanical oil burner. 


The Quaker Burner is built into the furnace; it is in reality a gas 
burner and will burn city or natural gas as well as gas generated 
by the oil. 


The whole heating unit is simplicity itself. 


ANY FURNACE MAN CAN INSTALL 
QUAKER OIL FURNACES 


We also make a full line of coal burning furnaces, well known to 


years. : 
QUAKER MFG. CO., 


The combined line of coal i 215A N. Michigan Ave., Chicago, Illinois 
and oil furnaces makes our ; Send literature and dealer proposition on 
dealer proposition the best t your () coal—Q oil furnaces 
in the heating business. : 
i Name 
Send for 
. Address 
literature today }; 
i City State 
| 








Mention AMERICAN ARTISAN in your reply—Thank you! 














E ORI A Wood Faces 


Manufactured by an exclusive EE 
method using specialized machinery Ze 
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ERFECTION and super strength are the big features of PEORIA WOOD 
REGISTERS. And because they are perfect in construction and sturdily 


built they have a rich neat appearance unequalled in others. 


PEORIA WOOD REGISTERS are always level—always tight—snugly set 
and properly giued. The special machinery which makes PEORIA WOOD 


REGISTERS can use only the bes: grades of wood, 


You will ind PEORIA WOOD REGISTERS 
Specify them on your next order. 


PEORIA WOOD REGISTER CO., PEORIA, ILLINOIS 


better. 






Write today for 
circulars and 
prices 








Ay WW id 
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Any 
Hardware Store 


can always use new ideas to help increase 
its sales. 


Be sure to read the pages of AMERICAN 
ARTISAN AND HARDWARE RECORD 
every week — you will secure ideas which 
you can use to help increase the sales of 
your hardware store. 
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If It’s Repairs For 
STOVES, FURNACES 
OR BOILERS— 


WE HAVE THEM 


Send for Our Illustrated 
Book of Order Blanks Today 


ORTHWESTER CHICAGO 
STOVE REPAIR CO. ILLINOIS 

















BOLTS 


WE MANUFACTURE A COMPLETE LINE 
OF BOLT PRODUCTS, INCLUDING STOVE 
BOLTS, CARRIAGE BOLTS, MACHINE 
BOLTS, LAG BOLTS, NUTS, ETC. ALSO 
STOVE RODS, SMALL RIVETS AND 
HINGE PINS, CATALOG ON REQUEST. 

















THE KIRK-LATTY MFG. CO. 


1971 W. 85th St. Cleveland, O. 








IRON AND WOOD 


STOVE PATTERNS 


QUINCY PATTERN COMPANY 


QUINCY, ILLINOIS 





PATTERNS 





FOR STOVES AND HEATERS ,x Soop sna 1n0N 
VEDDER PATTERN WORKS ‘“*"%%.)°"*° TROY, N.Y. 
FOR STOVES 


PATTERN 


AND HEATERS 


THE CLEVELAND CASTINGS PATTERN COMPANY 


CLEVELAND, OHIO 








When writing mention AMERICAN ARTISAN—Thank you! 
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nd 
Furnaces 


They are inseparable. One needs the other or each is 
useless. 

The relationship of this company to its dealers is as close 
as Fuel and Furnaces. 

Our product and your placing of it are cemented by a 
mutual interest to sell Niagara Furnaces to every pos- 
sible user in your territory. 

We have ways of helping you about which we would like 
to tell you. 





Write or wire us for our Special Dealer Plan 


The Forest City Foundry & Mfg. Co. 


1220 Main Avenue Cleveland, Ohio 








HIGHEST QUALITY AT A PRICE 


Do you really buy your furnaces on the basis of the best quality at 
the best price? 
If you think you do you can be more sure once you examine the 


Easy To Install BRILLION 


O guess ———— The Brillion has forged ahead because it has the up-to-date features, 
no wrestling the weight and quality Our low cost method of merchandising makes 
with ill-fitting its price unusually low Look at the Brillion now. 


parts Every 
Vernois Furnace : 
is completely 

mounted in our L c : Full Cast 
assembly room arge ast 


before it is crated : 
for shipment, so that Convertible 


perfect fitting is as- . - 
sured and can be set Radiator with 
up with a minimum 
outlay of time and Permanently 


labor 





Front. 
Extra Large 
Double 
Doors. 


tight joints. 
S Extra 


VERNOIS 


Pipe and Pipeless Furnaces 


give wonderful heat- 


Extra heavy La 
: rge 


corrugated 
. Water Pan. 
fire pots. 


ing service and make = Extra large 
the dealer who sells Lever Shaker , 

them “solid” Ash Pit 
with their Handle » 
owners. Get ° First 
into touch ~ P 

with us at ~~" y — li 
once and learn ; - quality. 
why the Ver- 4 . ’ 

nois has them Send thi . / . Clean and 
ali beaten for Sene tums | 

profits and : coupon sound 


prestige. J . 
quality 


MT. VERNON FURNACE & MFG. CO. 
MT. VERNON, ILL. 





throughout. 





Branches in Chicago, U1., Minneapolis, Minn., Milwaukee, Wis., Seattle 


BRILLION FURNACE CO., 200-300 Park Ave., Brillion, Wis. 





an 
fate 
VI RNOIS| Send me full details. prices and your catalog No 

“4 

73 tc 
rod ict 
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Name 


Address 
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Founded 1880 


Published to serve Yearly Subscription 


Stove and Hardware 
Industries 


the Price: 
Warm Air Furnace, — Call United States $2.00 
Sheet Metal, Roofing, Canada $3 00 


Record Foreign . . . $4.00 
Published EVERY SA TU RDAY at 620 South Michigan Avenue, Chicago 


EDITORIAL AND ADVERTISING STAFF 
Etta Cohn G. J. Duerr 
J. F. Johnson Frank McElwain 


Eastern Representative: W. C. White, 1478 Broadway, New York City 
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AN ACHIEVEMENT 


An explanatory note regarding service to readers of American Artisan. This fy 
is now nearing the completion of a half century of service. For almost fifty years st 
catered to the needs of the men in the industries which it represents. At no time during 

its long and succe career has AmeRican Artisan been in a better position to = 
complete, adequate service to its readers than it is today. In addition to the matter con- 
tained in our regular weekly publication, we maintain Service Departments for the use of 
owr readers. If you have a problem to solve, we courteously invite you to submit it to us 
for solution. In what better way can we learn of your problems than from you direct? 
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100% Free Air Capacity 















The 
Improved 


STEARNS 
REGISTER 


Just Out— 

























HE finest job of free air capac- Features 
ity designing on the market. 100% Free Air Capacity 


The enlarged openings have increased the free 
air capacity so that we now can guarantee full 












i capacity. For example 9x12 Baseboard Register 
No loss of strength has 73 sq. inches and is intended for 9 pipe 
N ] f which has a capacity of 63”. 
0 loss OJ neat a eéarance— ° ° 
bp Exclusive Patented Operating 
Device 
’ 
It S the one register that gets the The only operating device of its kind on the 
. ° market. It does not use springs or tension. 
air across and still does not look Smpis and cllenive. 
like a hole in the wall. Write for Superior Finishes 
list of capacity sizes todav. The highest type of finishing is used on Stearns 
? Registers. They are furnished in all the regular 
electro-plated effects. Also finished in popular 
: o134- lacquer finishes such as Brush Brass, Antique 
Our production facilities h ave Brass and in perfect replica of Oxidized Copper. 








: ’ These lacquer finishes sell on same list price as 
been increased and we can now Stee, fone 
take care of additional business. Quality Construction 
See the Improved Stearns Regis- Stearns Registers are sturdily constructed in 

every respect. They are exceptionally good look- 
ter now. ing and suitable for the finest homes. 
Sales Policy Lowers Cost 

Our selling plan Saves you money. Let us send you a sample together with our prices. 





We will show you how you can buy first quality 
registers at a saving by taking advantage of our 


Write tor our catalog and prices. sales policy. 













































STEARNS REGISTER COMPANY 
1234 Mt Elliot Ave. Detroit, Michigan 


















Mention AMERICAN ARTISAN in your reply—Thank you! 
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sity ay Stn IS GOOD 





Your Guarantee of Service 
SHEET Steel buyers know what they want—and 
they know where to buy it. Sentiment means no- 
thing to them. They must be impartial. Quality 


and service alone can be considered. 


During the Ist quarter of 1926 sheet steel buyers 
have given us the greatest volume of business for any 
quarter in our history. Good business for us is 
your surest guarantee of better sheet steel service. 
For it means that buyers in the Far West, Southwest and 
Central West are getting just what they want when they 
specify Nesco Sheets. 





NATIONAL ENAMELING & STAMPING Co. INC. - GRANITE City STEEL Works - GRANITE CirTy, ILL 


Chicago - Dallas - Davenport - Denver - Kansas City - Los Angeles 
Memphis - St. Paul - St. Louis - Salt Lake City - San Francisco - Seattle 


RACKS Lees 


NESC( 





Galvanized, Blue wae and Black Sheets - Plates and Tin Plate 


iEETS 
| 
INS | 











Say you saw it in AMERICAN ARTISAN—Thank you! 
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Close-up View of One of the Better Class Homes in New Braunfels, Texas, Completely Covered with Sheet Metal. 
Contractor Who Erected This Job Has Erected a Permanent Monument to His Own Memory 





The 


New Braunfels, Texas, Enjoys Protection 
of Sheet Metal Roof 


Use of Sheet Metal Roofing Materials Gain- 
ing Ground in Many Sections of Country 


HAT the use of sheet metal 


roofing materials is gaining 
ground over other types of roofing 
is being demonstrated daily. In al- 
most every state in the Union some 
one or two or perhaps three locali- 


ties can be found where’ sheet metal 


By Georce J. DuERR 
has succeeded in displacing other 
materials. 

A map of the United States, if 
drawn so as to show the extent of 
the use of sheet metal, would be 
checkered with dots over almost its 
would be 


entire face. The dots 


small in some places, to be sure, but 
very large in others ; some localities 
would show up almost entirely black 
while others would perhaps be 
sparsely covered 

The fact remains that sheet metal 


is coming back into more general 
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use for roofing and cornice work 
than it has enjoyed for some time. 
The reason for the dots on the im- 
aginary map mentioned being more 
black in some spots than in others 
can be explained by the fact that in 
these localities the sheet metal con- 


of the extent that sheet metal has 
invaded New Braunfels, Texas. In 
this locality some one or more con- 
tractors have got out and sold the 
populous on the sheet metal roof. 


Once a home owner is properly sold, 
he becomes an enthusiastic advocate 








tractors have been more enterpris- 
ing than they have in the others. In 
order to sell sheet metal you've zot 
to advertise, just as you have to ad- 
vertise to sell anything else. Peo- 
ple are not going to come to you 
and ask you for your product unless 
you tell them of the superior merit 
of those products. Wayland, Mich- 
igan, Louisville, Kentucky, and par- 
ticularly New Braunfels, Texas, are 
localities that would show up ex- 
ceedingly black on a sheet metal 
usage map of the United States. 
One of the interesting 
stories is of the campaign in New 
Braunfels, Texas, extending over 
30 years and resulting in reduction 
of fire insurance rates 400 per cent. 
Reliable data on fire losses place 
sparks on roofs and defective flues 
as the two leading causes. New 
eliminated the 


most 


Braunfels almost 
possibility of fire from sparks on 
roofs by covering 95 per cent of its 
buildings with sheet steel. It is the 
most consistent record of reduction 
of fire loss for a community that we 
know of. 

In the accompanying panoramic 
illustration the reader has a glimpse 
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In Louisville, Kentucky, during 
the National Sheet Metal Contrac- 
tors’ convention the writer, in the 
motor ride around the city, had re- 
vealed to him street after street of 
the better class homes covered with 
standing seam sheet metal roofing. 





—Photos Courtesy Sheet Steel Trade Extension Committee. 


Panoramic View of Residential Section of New Braunfels, Texas, Showing the Extent to Which Sheet Metal Has Invaded 


This Texas City as a Roofing Material 


of that material’s use. He tells his 
neighbor, his friend and his distant 
relative. Sales resistance is broken 
down. 

In the second photograph the 
reader sees the home of a well-to-do 


Naturally in these localities where 
sheet metal roof is so extensively 
employed, sales resistance is not go- 
ing to be as great as it is in locali- 
ties where the people know little or 
nothing about the merits of the sheet 








A Second Close-up of a Somewhat Less Pretentious Home in New Braunfels, 


Texas, Also Covered with a Sheet Metal Roof. 


They Certainly Have 


Sold Sheet Metal Roofing to the Citizens of New Braunfels 


citizen of New Braunfels, Texas. In 
this closeup there is seen almost 
every type of construction em- 
ployed. The job is neatly done and 
the home owner has a protection 
from the elements second to none. 


metal roof. Consequently the con- 
tractors who are located in these 
latter places are going to have to 
work much harder at first in order 
to get a foothold established. This 


fact should not discourage them, 
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however, as they are bound to win 
out in the end if they will only 
work. 

One of the primary purposes in 
showing these photographs is to 
give the sheet metal contractor ac- 
tual examples of sheet metal in use 
in the better class homes. Fortified 
with these he can then go to his 
prospect and more easily convince 
him that the sheet metal roof is the 
coming thing in building materials. 

Very often a prospect will have a 
tendency to belittle the sheet metal 
roof. These attempts are generally 
the result of ignorance or misinfor- 
mation. When the sheet metal con- 
tractor begins to show Mr. Prospect 
how insurance premiums are actual- 
ly lessened because of the added 
protection derived from the sheet 
metal roof, there is generally little 
argument left. Add to this the lon- 
gevity of service to be had from the 
sheet metal roof that is kept prop- 
erly painted and you have a sales 
story that is impregnable. 

One of the main difficulties the 
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sheet metal contractor encounters 
when attempting to sell a_ sheet 
metal roof is the increased cost of 
that material over the cheap substi- 
tutes. The slight increase in cost of 
sheet metal other materials 
should not be allowed to be a stum- 
bling block, however. The only 
sure way to attack the problem is to 
make the buyer view the whole mat- 
ter from the angle of longevity of 
service. Take a period of twenty- 
five or thirty-five years and put the 
original cost of a sheet metal roof 
plus the cost of keeping it painted 
alongside of the cost of reshingling 
or repapering that same roof over 
the same period of time. By doing 
this you will bring sheet metal to 
the fore in its proper light with re- 
lation to other materials. 

Add to this first cost review the 
freedom from annoyance of repair 
and the added fire protection to be 
had from the metal roof. 
There are indeed very few home 
owners that will fail to see the point 
and decide in favor of sheet metal. 


over 


sheet 


A. M. J. Sharpe Reports on Zinc 
Conditions Abroad in June 


Fuel Supply Famine Handicaps British Industries— 
Continent Situation Only Fair 


LTHOUGH the general strike 
in Great Britain was settled 
within the 14 days predicted as its 
duration, the coal miners remain 
adamant. The famine in fuel sup- 
plies is handicapping British indus- 


tries throughout the land and simi- 


larly the public utility companies 
have found it neeessray to drastical- 
ly ration the consumption of power 
by their customers. 

At best the United Kingdom did 
not consume more than 9,000 tons 
of zinc last month and we shall be 
lucky indeed if the June consump- 
tion is anything like that figure. 
Probably it would not be wise to 
figure on the consumption for May 
and June averaging more than 50 
per cent of the 28,000 tons which 
would represent the normal con- 
sumption of those two months. Con- 


tinental smelters are, of course, feel- 
ing the lessening selling outlet for 
their metal in the British Isles and 
had it not been for the nursing of 
the London market by leading conti- 
nental interests by way of market 
support, the London Metal Ex- 
change quotation would inevitably 
have suffered badly. As it is, the 
absence of selling pressure and the 
incidence of occasional export buy- 
ing has not only kept the market 
steady but has been the means of 
bringing about a small price ad- 
vance. 

British production of slab zinc in 
May is estimated at 1,470 tons, but 
will be purely negligible in June, as 
those smelters which are working at 
all are merely keeping their furnaces 
warm. Concentrates continue to ar- 
rive from Australia and are being 


© RECORD 13 


stored at the smelters against future 
requirements when full operations 
are resumed after the coal strike. 
Sheet zinc business on the conti- 
nent is only fairly satisfactory and 
actual results in the brass trade 
leave much to be desired. German 
consumption—which, as I have fre- 
quently pointed out in the past, is 
the governing factor in the Euro- 
pean zinc situation—is very poor 
and, while there is some slight gain 
each month on the takings by Ger- 
man consumers, such betterment is 
painfully slow. 
As previously mentioned, the 
safety valve in the world zinc situa- 
tion is that the cost of production 
approximates pretty closely to the 
present selling market and a long- 
pull vies of the position is thus dis- 
couraging. On the other . hand, 
whether zinc be regarded as cheap 
today or not, the fact remains that 
no material price advance is war- 
ranted yet and it may be taken for 
granted that if market tacticians in- 
flate the quotation the improvement 
cannot be a lasting one. In the in- 
terests of the trade, therefore, it 
would be preferable for slab zinc to 
hold at its present level until the 
British coal strike is over and the 
brighter sentiment then likely paves 
the way for better things. It is now 
believed that the output of slab zinc 
in the United States has been dras- 
tically curtailed, although it is un- 
likely that the full extent will be re- 
flected when the May statistics are 
published. 
World stocks of zinc as at Ist 
June are estimated as follows: 
Metric 
Tons 
United States.............-27,200 
Canada 
Australia 
shipments afloat)......... 


(including unsold 

2,200 
9 000 
2,800 
France 1,200 
Great Britain 2,200 
Scandinavia 200 
Far East 500 
Elsewhere 1,500 


Germany and Poland 
Belgium 


Total 49,200 
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Showing How to Make Pattern for Hopper 


on Liquid Measure 


Subscribers at Glidden, Iowa, Make Re- 
quest for Liquid Measure Hopper Pattern 


By O. W. Korue, Principal, St. Louis Technical Institute 


ESPONDING to Gleary and 

Randall of Glidden, Iowa, who 
desired a layout for hopper on a 
liquid measure—the accompanying 
drawing will give the solution. The 
first step is to draw the top diam- 
eter line for the measure, or pail. 
Next draw line 13-14 to some suit- 
able angle, possibly 45 degrees and 
of the desired length. After this, 
square a vertical line as 1-13 equal 
in size to the diameter that the large 
end of the nipple is to be—also draw 
the back of hopper as 2-8 to any de- 


sired angle. The height of this line 


2-8 can be governed by circum- 
stances, although it can be regulated 
by the slope line 1-2, which in this 
case is made to a 30-degree angle. 
Now describe the sections A and 
B, and divide in any number of 
equal spaces, and square lines to the 
base, with which to connect up the 
triangular lines. Section C is 
worked in by making 8’-a’ parallel 
to 8-a, while the point a is located 
on the center line of nipple. The 
curve 2-a’ is sketched in, to take the 
form of an oval—rather than a 


quarter circle. Divide this quarter 


oval in three equal spaces, so lines 
will correspond with those from B, 
and connect up your points as 
shown. 

This hopper or snout being of un- 
equal flare; it must be developed by 
Triangulation, as our elevation lines 
indicate. To get the true length of 
these lines, we build the diagram 
shown above, by picking the eleva- 
tion lines as 2-3; 3-4; 4-5; 5-6, etc., 
and setting them on the base line of 
diagram. Then erect lines at their 
ends, equal to those in the section to 
which the elevation lines connect. 
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SIDE ELEVATION 


PATTERN FOR NIPPLE 

















Pattern for a Hopper Liquid Measure 
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This arrives at the flare between the 
two lengths of lines of sections B 
and A or C, and that gives the true 
lengths as shown. 

To set out the pattern for the 
we draw any line as 1-2, 
Then 
with dividers, girth 
spaces from section C for the large 
end, and the spaces in B for the nip- 
ple end. In this way we stripe arcs 
as at 3 and 4 in pattern. Next we 
pick true length 2-3 from diagram, 
and using 2 in pattern as center— 
cross arcs in point 3. Next pick 
true length 3-4, and using the new 
point 3 in pattern as center cross 
ares in point 4. Next strike arcs 5 


hopper, 
equal to 1-2 of elevation. 
we pick the 
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and 6, equal to sections B and C, 
these arcs with true 
Continue in 


and cross 
lengths 4-5, and 5-6. 
this way until points 7-8 are estab- 
lished in pattern. After that use the 
girth spaces from section A from 8 
to 14, and continue as before until 
points 13-14 are established. Then 
sketch through all points 
where arcs cross, and if all lines are 


lines 


uniform—the pattern is correct, and 
you can allow edges for seaming 
and wiring. 

The pattern for the nipple can be 
developed as any funnel pattern, and 
the body of measure would follow 
the same method of development as 


that explained. 


Ohio Auxiliary Making Strenuous 
Membership Drive for Parent 
Organization 


Officers of Auxiliary Appeal to 
Present Members for Assistance 


HE Jobbers’ and Salesmen’s 

Auxiliary to the Sheet Metal 
Contractors’ Association of Ohio is 
exerting a strong effort to increase 
the membership in the latter organ- 
ization. 

The latest evidence of this fact is 
contained in a letter mailed out 
under date of June 17 and over the 
signitures of President Lee W. Gil- 
lespie, 1612 Clarewood avenue, Cin- 
cinnati, Ohio, and Secretary-Treas- 
urer R. S. Thompson, 1815 College 
avenue, apartment 4, Indianapolis, 
Indiana. 

Here's what they say: 

“Brother Member: 

“Under separate cover we are 
mailing you a copy of our new ros- 
ter. This, we trust, will meet with 
your approval, as your officers have 
spent many hours in soliciting new 
members and renewing old ones. 

“We wish to call yous attention 
to the fact that Ohio has the largest 
membership of any auxiliary; in 
fact, there are 135 paid up mem- 
bers in our organization. Because 
of the large number of members 
and the size roster necessary to 
carry them, the roster was very ex- 


pensive to get out and your officers 
deemed it advisable to solicit the 
five following firms of national rep- 
utation to help defray the expense 
: Amer- 
Steel 


by taking an ad on the roster 
ican Ziric Institute, Sheet 
Trade Extension, Copper and Brass 


HARDWARE 


RECORD 


president and secretary - treasurer 
are not the whole auxiliary and can 
not do it all, we are trying to do 
what we think best for the auxiliary 
asa whole. You are as much a part 
of the auxiliary as we, and a few 
lines to either of us with your com- 
criticisms 


ments, suggestions and 


will make it much easier for all. 
Know your officers and committees 
and support them. 

“In your calls over the territory 
be sure and ask if a roster was re- 
ceived and if so see that it is hung 
up on the wall where it will do what 
it was intended to do. 

“You will find enclosed an appli- 
cation for the Sheet Metal Contrac- 
tors Association of Ohio. Now they 
need members and you are on the 
job, so be sure and sell one dealer 
you can do it. Let’s 
have real salesmen 

men who can sell 


on the idea; 
show them we 
in the auxiliary, 
memberships as well as tinners’ sup- 
plies, and send application to F. J. 
Hoersting, 1133 W. 3rd_ street, 
Dayton, Ohio. 

“And don’t forget there are a lot 
of salesmen on the road that you 
meet every day that should be in the 
With best wishes for 


your success.” 


auxiliary. 


Let us see some action on this by 
the salesmen. 


APPLICATION FOR MEMBERSHIP 


The Sheet Metal Canticle’ Association 
of the State of Ohio 





Gentlemen 


Having become acquainted with the, objects of your organization, 


make application for membership in the same, a 


hereby 
if elected agree to conform to oat 


abide by the Rules and Regulations of your y teed they 


Firm name 
Represented by 

City 

Address 


also agree that when 
and assessments to date, and tender resignation in writing to the Board of Direetors. 
& MEMBERSHIP FEE OF $6.00 MUST ACCOMPANY THE APPLICATION. 


Don’t Fail to Use This Application for Membership 


American 
and United 


Research Association, 
Rolling Mill Company, 
Alloy Steel Company. 
pearing on our roster were the only 
ones to accept our proposition. 


“Just to remind you that your 


The two ap- 


wish to withdraw 


Signed. ee 


eine elt dias 


Manufacturers Dectde 
to Eliminate 29-Gauge 
Elbows and Shoes 

On June 15th the conductor elbow 
manufacturers definitely decided to 
totally 29-gauge 


eliminate elbows 
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and shoes and to make none lighter 
than, full 28-gauge. 

This is a step in the right direc- 
tion and will help promote the sheet 
metal industry. It is the moral duty 
of all sheet metal contractors, as 


well as sheet metal jobbers, to give 
their hearty co-operation in this 
movement, so as to regain that faith 
the consuming public had lost in 
sheet metal during the last ten or 
more years. 


Michigan Outing Plans All Set for 
a Big Time July 30 and 31 


Headquarters Will Be at Hotel Cahill, Coldwater— 
Outing at Coldwater Lake—Golfing at Country Club 


LANS for the Michigan Sheet 
Metal and Roofing Contractors’ 
Association outing are progressing 
rapidly. Definite dates have been 
set at Friday and Saturday, July 30 
and 31. The place will be at Cold- 
water Lake, Michigan. The city of 
Coldwater, Michigan, will be hosts. 
Ros B. Strong, of the Homer 
Furnace Company, Coldwater, 
whose persuasive eloquence con- 
vinced the Michiganders, their 
wives, goslings and friends at the 
Battle Creek convention that Cold- 
water had no keys to the city, has a 
message for sheet metal contractors 
all over the country. This message 
will speak for itself in telling you 
why a good time awaits you at Cold- 
water the end of July. Here it is: 

“T presume that you have already 
noticed in the trade papers that the 
date has finally been decided upon 
for the Michigan Sheet Metal and 
Roofing Contractors’ outing, which 
will be held at Coldwater Lake on 
July 30th and 3lst, Friday and 
Saturday of the week. 

“Frank Ederle and his assistant, 
Gus Ederle, were in the city last 
week and we went over everything 
from start to finish. 

“Coldwater Lake is about ten 
miles south of the city of Coldwater 
and it is at the lake where we will 
have our big outing. Everything 
points to a wonderful two days. 
Sleeping accommodations will be 
well taken care of for all and a 
wonderful spot will be set aside for 
those who wish to camp. Our head- 
quarters will be located at the Hotel 
Cahill, which also includes a beauti- 
ful dancing pavilion. 

“We have gone over every detail 


possible and have reduced the ex- 
penses of a trip to Coldwater to an 
absolute minimum, so there should 
be no reason why every member to- 
gether with their wives and families 
can not attend. 

“The Coldwater Country Club 
has already notified us that all mem- 
bers, of the Michigan association 
will be given free access to the 
Coldwater Country Club, so all golf 
players should certainly bring their 
sticks. 

“We have outlined a program 
which is going to be a knock-out 
and there will not be a dull moment. 

“You are going to hear from us 
later from time to time, also watch 
for announcements in the trade 
papers and in the meantime make 
plans right now to attend. You will 
receive reservation cards later.” 





National Fire Protection 
Says, Preventable Farm Fire 
Losses Increase Annually 


Fire losses on farms are increas- 
ing throughout the United States 
according to the National Fire Pro- 
tection association. Damage from 
flame in rural communities amounts 
to more than $150,000,000 annually. 
The department of agriculture has 
estimated that from seventy to 
ninety per cent of this loss is pre- 
ventable. 





Here’s How J. Paul 
Reinhardt Regards 
American Artisan. 
To AMERICAN ARTISAN: 
The very valuable articles on 
heating in AMERICAN ARTISAN 1 
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have always read with much profit, 
and you are entitled to a monument 
at Urbana or any other hall of fame 
for what you have done for the 
heating profession all over the 
United States and wherever else 
AMERICAN ARTISAN is read. 
Yours very truly, 
J. Paut REINHARDT. 
Springfield, Illinois. 


Carl J. Bothfeld 
Opens Sheet Metal 
Shop in Chicago. 

Carl J. Bothfeld has opened a 
sheet metal shop known as the 
North Avenue Sheet Metal Works, 
at 1742 West North Avenue, Chi- 
cago, Illinois. 

He is desirous of receiving cata- 
logs and price lists on tools and 
sheet metal materials, also on qual- 
ity warm air furnaces. 








“Crystal Acorn” Stove 


From Louis Magin, 106 Rockton ave- 
nue, Rockford, Illinois. 


Can you tell me who makes the 
“Crystal Acorn” stove? 

Ans.—Rathbone, Sard and Com- 
pany, Aurora, Illinois. 


All Metal Air Filters 


From Compton Sheet Metal Works, 
1005 East Commerce street, San 
Antonio, Texas. 


Kindly inform us who makes all 
metal air filters. 

Ans.—Drying Systems, Incor- 
porated, 11 South Desplaines 
street; Mid-West Air Filters, In- 
corporated, 844 Rush street, and 
Reed Air Filter Company, 140 
South Dearborn street, all of Chi- 
cago. 

“Ideal” Gas Stove 


From C. S. Weatherly, 949 Cherry 
street, S. E., Grand Rapids, Michi- 
gan. 

Can you tell me who makes the 


“Tdeal” gas stove, as I want to ob- 

tain repairs for it? 
Ans.—Waterman and Brother, 

195 Lewis avenue, New York City. 





The Editor’s Page 





Michigan Outing to Be 
Delightful Relaxation 


HE dates of the Michigan Sheet Metal and Roofing 
Contractors’ Association Summer outing have been 
set at July 30 and 31. It will be noted that these dates 
fall on Friday and Saturday, making it possible for many 
visitors to plan a pleasant week-end spent at Coldwater, 
Michigan, without interfering very greatly with business 
or with plans laid for a regular vacation at a later date. 
In attending this outing, contractors are assured of a 
splendid week-end for the wife and kiddies. 

Everything possible is being done at Coldwater for the 
entertainment of the guests. Hotels, camping sites, golf 
links—all await the coming of the visitors hell bent to 
have a good time!! 





What Eliminating 29-Gauge 
Elbows and Shoes Means 


N JUNE 15, 1926, the conductor elbow manufac- 

turers definitely decided to totally eliminate 29- 
gauge elbows and shoes and to make none lighter than 
full 28-gauge. 

The sheet metal contractor will rejoice at this news. 
It contains vast possibilities for him. This is an impor- 
tant step in the right direction and will help promote 
the sheet metal industry. 

In this move the manufacturers have expressed their 
willingness to uphold their end of the simplification pro- 
gram. In it they are conforming to the wishes of Secre- 
tary of Commerce Hoover, as was proper that they 
should, and if they abide by their agreement faithfully, 
nothing can prevent them from raising the industry to a 
much higher level in public estimation than it now 
enjoys. 

On the other hand, it is the moral duty of all the 
sheet metal contractors, as well as the sheet metal job- 
bers, to give their whole-hearted support to this move- 
ment. 

Public faith cannot be regained by any one of the 
factors in the triumvirate—manufacturer, jobber or con- 
tractor. The contractor in this affair has been in a 
rather hard position. He has been compelled to accept 
what the jobber passed on to him from the manufac- 
turer. When the material failed to hold up under the 
stress and the ravages of the elements, the public went 
back to the contractor and dragged him over the coals. 
The contractor was unable to pass the “buck” back to 
the jobber and the manufacturer and so he bore the 
brunt of the public’s resentment. 

The contractor will certainly rejoice at the news of 
the manufacturers’ determination to stamp out the unde- 
sirable elements in the business—the light gauges— 
because it means life for the contractor; it means that 
he will have an opportunity to expand his business with 


an assurance that there will be no more back slaps. He 
can feel some sense of security in investing his money 
in the industry he has made his life’s work. 

The movement will benefit everyone in the industry, 
because the demand for the product will be constantly 
increased. 

It is with a sense of extreme satisfaction that we view 
this movement in the direction of betterment of the 
industry. 





Making Heating Ordinances 
Say What They Mean 


EGINNING on page 27 of the June 19th issue of 

AMERICAN ARTISAN there appears that part of the 
Pitman, New Jersey, city ordinance which pertains to 
the installation of warm air heating systems. 

This effort on the part of the furnace installers in 
different cities to have their local ordinances revised so 
as to include definite instructions regarding the warm air 
furnace is highly commendable. It is a splendid work 
and should be encouraged in every way possible. It will 
remove legal obstacles which are in many instances now 
confronting the installers and in that way make the job 
of breaking down sales resistance easier. 

However, there are some precautions to which atten- 
tion must be called. In the first place, great care should 
be exercised to state definitely what is meant in every 
case. lor instance, in the Pitman, New Jersey, ordi- 
nance, section 1306—(a) “Warm air furnace heating. 
The following provision shall be made by the owner or 
building contractor, in any building, new or old, where 
warm air heating is to be installed.” The word “gravity” 
has been omitted, yet this is a very important distinction 
to be made. 

The furnace installers responsible for the drawing up 
of the ordinance should be very particular to specify 
“gravity” warm air heating, as of course there is a big 
difference between the gravity system for residence work 
and the forced air system used in large school houses 
and churches. 

Again in section 1311—(d) “No warm air furnace 
shall be installed having less than 15 square feet of heat- 
ing surface for 1 square foot of grate surface.” There 
seems to be a difference of opinion on this problem of 
ptoper ratios between heating surface and grate surface. 
The Pitman, New Jersey, ordinance has it 15 to 1. The 
Minneapolis ordinance favors the 20 to 1 ratio, stating 
that if the 20 to 1 ratio does exist, the furnace rating 
shall be determined by multiplying the grate area by 1.6. 
Of course it is realized that when the data at the Uni- 
versity of Illinois is released on this subject, a greater 
uniformity will be possible. 

It is not our intention to throw cold water on any 
of this work. It is only desired to call emphatic atten- 
tion to the necessity of adequately defining all terms, so 
that no misunderstandings as to what is meant can occur. 
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Another interesting little manu- 
facturers’ organ has appeared. It is 
known as the Giltedge Punch and 1s 
published by the R. J. Schwab & 
Sons Company, Milwaukee, Wiscon- 
sin, 

The pamphlet is intended to be a 
booster sheet to pep up sales. It is 
attractively illustrated and coached 
in the lighter vein. One article, pur- 
porting to be a conversation between 
a furnace salesman and an installer, 
describes the purpose of the Stand- 
ard Furnace Code. Who the editor 
of this little piece is, I don’t know. 
But whoever he is, he certainly is to 
be complimented on his work. 

a 

I had a very delightful visit with 
Mr. Louis C. Heck, Louisville, Ken- 
tucky, on Monday afternoon of this 
week. Mr. Heck was accompanied 
by his daughter-in-law, who lives in 
Chicago. Mr. Heck came to Chi- 
cago to attend the Eucharistic Con- 
gress being held here this week and 
found time sufficient to drop in and 
say a few words. 

The meeting of Mr. Heck upon 
this occasion was very much in con- 
trast to that of the last time I saw 
him. At the convention in Louis- 
ville everyone who attended knows 
how much of their time and energy 
both Mr. and Mrs. Heck gave to- 
ward making everybody welcome. 
Since then a great sorrow has come 
into Mr. Heck’s life. An announce- 
ment of Mrs. Heck’s sudden and 
untimely death appeared in the news 
columes of AMERICAN ARTISAN last 
week. The sympathy of the entire 
industry goes out to Mr. Heck in his 
hour of sorrow. Mr. Heck returned 
to Louisville Thursday night. 

* * ok 

Charlie Pearson, of the United 
States Register Company, Battle 
Creek, Michigan, is an exceedingly 
popular gentleman. One thing in 
Chariie’s disfavor, however, is that 
he does not keep himself posted on 
the latest song hits. This serious 


anton Migte sang SKotpes 


“The esserre ot bumor is sensibility; warm, tender fellow- 
feeling with all forms of existence,.”’—Carlyle. 
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negligence on his part caused him 
a great embarrassment quite recent- 
ly which Charlie won’t forget very 
soon. 

He stood stock still outside the 
little boxlike chamber which con- 
tains the general telephone of the 
establishment, for he was a very 
startled manager indeed. Within the 
chamber he could hear the stenog- 
rapher speaking, and this is a scrap 
of the couversation the startled man 
overheard : 

“I love you, dear, and only you! 
I'm weeping my heart away. Yes, 
my darling, speak to me once more! 
I love you, dear, I love you so!” 

The young woman rang off and 
stepped out of the cabinet to con- 
front the angry Mr. Pearson. 

“Miss Smith,” he said, “that tele- 
phone has been fixed where it is for 
the purpose of convenience in con- 
ducting business and not for love 
making in office hours. I am sur- 
prised at you. Don’t let it occur 
again.” 

The young woman froze him with 
a glance. “1 was ordering some new 
songs for the coming entertain- 
ment,” she explained icily. 

38 o* bd 


Speaking of anniversaries and 
their significance, I happened to run 
across a news item about one that, if 
related here, should start a few sheet 
inetal contractors and warm air fur- 
nace installers to thinking and then 
acting. If you don’t agree with me, 
I hope you will have the kindness to 
write and tell me so. 

A Suggestive Anniversary. 

The United Cigar Stores Com- 
pany of New York celebrates its 
twenty-fifth anniversary with a bus- 
iness that runs over $85,000,000 an- 
nually. This company opened its 
first store at 84 Nassau Street. The 
first day’s receipts were $3.47. It 
now has approximately 3,000 stores 
in forty-five states. 

Obviously here is a business that 
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is run right. A friend of mine said: 
“Any business that is run right will 
make money.” 

The first of the Whelan brothers, 
who organized United Cigar Stores, 
knew how to run a retail cigar shop. 
He had one in Syracuse that made 
money from the start. That was 
Michael. He had six brothers he 
drew into branch shops. 
them did well. Later stores were 
established at Auburn, Utica, Sche- 
nectady, Elmira and Troy. All made 
money. ‘Then came the big idea in 
New York City. Except in big ho- 
tels and restaurants, the cigar stores 
there were dingy and dirty. 


Each of 


That was not the way to run a 
cigar shop, in the opinion of the 
Whelans. They kerc their places 
scrupulously clean and made their 
show windows and cases attractive. 
They did another thing unknown in 
New York. When a customer paid 
for a cigar they said “Thank you,” 
always. The courtesy paid. Of 
course, all the Whelans had good 
business sense. They bought well, 
kept their shops tidy and attractive, 
and every clerk said “Thank you” 
to every customer. Now they know 
how profitable courtesy and cleanli- 
ness are in business. A business 
that does not get along is not run 
right. Run it right and it will make 
money. You can bank on that! 


1K ok * 


There are few people who really 
know what optimism is in the true 
sense of the word. W. C. Markle 
for one has a very definite idea of 
its meaning now, however. It all 
happened this way. A few days ago 
Mr. Markle was passing a lot where 
two colored teams were playing 
baseball. Mr. Markle, being some- 
what of a baseball fan himself, 
asked the darky on first base how 
the score stood. The darky on first 
base made reply in answer as fol- 
lows: “Forty to nuthin’, favor de 
odder side.” 

“Well,” said Mr. Markle, “they 
seem to be giving you quite a lick- 
ing.” 

“No, Suh, Cap'n,” replied the 
darky on first base, “we ain’t been 
to bat yit.” 
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Forced Air Heat for County Road Main- 
tenance Machinery Building New 


Source of Profit 


Installer Can Convince Garage Owner by Showing Economy 
in Heating Inside of Building Rather Than Walls and Ceiling 


By J. C. Mies, Vice President, Warm Air Furnace Fan Company 


HE warm air furnace business 

seems to be advancing by leaps 
and bounds these days. Each day 
brings forth new and_ startling 
stories about a wide-awake furnace 
man executing a solar plexis to the 
radiator system of heating. A fur- 
nace fan manufacturer publishes a 
broadside showing a garage building 
182x92 feet with a 21 foot ceiling. 
having a capacity of 140 cars in 
which a facsimile of the coal bills 





oe ees a ae = 
: 


s 
sauae « 
Sauce [2 
































partment for each county and this 
county maintenance department ne- 
cessitates a building to house and re- 
pair the equipment. 

When we think of the 48 states 
and the number of counties in each 
state which will build county garage 
and repair shops, the outlook for 
the furnace man is assuredly prom- 
ising. One of the first of these 
lucrative prospects was located in 
Painsville, Lake County, Ohio, by 


plete air change in the garage part 
of three times per hour to comply 
with the state ventilating code. 

The fan equipment consisted of 
two No. 1000 heavy duty Miles au- 
tomatic furnace fans having a rated 
air capacity of 3,000 c.f.m. each, 
against the existing resistance or a 
total of 6,000 c.f.m. 

The total heat requirements were 
824,920 B.t.u. per hour divided as 


follows: 
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is shown to prove less than 20 tons 
of coal were used to heat the build- 
ing the entire heating season. Sev- 
eral furnace manufacturers have 
published plans of fan furnace sys- 
tems in buildings having a cubical 
content ranging from 100,000 to 
1,000,000 cubic feet with a fuel con- 
sumption so low that it weakens the 
story. 

Now here again comes a story 
that adds new fields and vast possi- 
bilities for a live furnace man. : 

It seems that each separate state 
has a good or paved road program, 
which means a road maintenance de- 


First Floor Plan 


S. E. Cook, a furnace man of Pains- 
ville. The heating system for this 
county garage was installed during 
the winter and proved very satisfac- 
tory. 

The following description and .ac- 
companying drawings will explain 
the details of this job, which may be 
regarded as typical of this type of 
building. 

The building is 150x58 feet with 
an average ceiling height of 17 feet. 
The cubical content is 152,000 cubic 
feet. 

The system incorporated a venti- 
lating apparatus capable of a com- 


4,500 X 60 X 60 
For ventilating————————————| 300,000 
55 
For heating (total heat loss)... ..524,920 


Total heat requirement. .......824,920 
The heat loss being 524,920 B.t.u. 
and the c.f.h. 360,000 cubic feet 
the register temperature would be 
524,920 X 55 + 60 
nea TTB 
360,000 

The furnace capacity was calcu- 
lated as follows: 

824,920 (B.t.u.) = 12 (comb. rate) 
<x 12,000 (Calorific value of coal) X 
63 (Fur. efficiency) 92 square feet 
grate area. 


Two Mueller No. 266 double 
radiator furnaces were used, having 
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a combined grate area of 9.8 square 
feet. 

In view of the fact that the peak 
load is necessary only about 25 per 
cent of the heating season, the peak 
load combustion rate of 12 pound 
per hour was used. This high com- 
bustion rate is accomplished by at- 
taching a Miles automatic forced 
draft connection, which allows air 
to enter the ash pit under a pressure 
and which is sufficient for a combus- 
tion of from 12 to 20 pounds of coal 
per square foot. 

This forced draft connection auto- 
matically closes when the fan is shut 
off. Another advantage of this 
patented draft connection is that 
very poor coal may be used and that 
high stacks are unnecessary. 

The hot air ducts, sizes and shape, 
are shown on the accompanying 
drawing. 

The principle of heating is to 
blow a blast of warm air down from 
the overhead ducts until the contents 
of the building is thoroughly 
warmed, then the fan may be shut 
off and the gravity circulation, due 
to the patented by-pass louvre dam- 
pers, will suffice to maintain the 
building temperature. It is reason- 
able to assume that the warmed ma- 
terial will assist in holding the air 
temperature for a_ considerable 
period. 

It is significant to note that this 
principle of heating is obviously 


BASEMENT PLAN 


Basement Plan 


very economical, for the reason that 
the air and the building contents are 
warmed by the incoming heat first, 
leaving for the outside walls and 
other exposed surface that heat 
which is not directly utilized by the 
contents of the building. The fur- 
nace man should mark well this 
fundamental difference: The radi- 


June 26, 1926 





ator system heats the outside walls 
and the roof first. The wise build- 
ing owner can readily be made to 
see that the heat that goes to the ex- 
posed surface is a dead loss and that 
real economy results in heating his 
building contents first, thereby re- 
ducing the heat contact to the ex- 
posed surface to the very minimum. 


Furnace Installer Never Had Better 


Chance Than Now to Tie to Code 


Milton Rogers & Sons Show How Easy 
It Is Done Once Mind Is Put to It 


OURAGE! Ralph Waldo 

Emerson has written a very 
masterful essay on courage—what 
it is and what can be accomplished 
with it. Among a great many other 
good thoughts which Mr. Emerson 
packed into his essay are these: 
“To be really strong, we must ad- 
here to our own means—we must 
have the courage not to adopt an- 
other’s courage.” There is a great 
deal of food for thought for the 
furnace installer in those words. 
Furnace installers apparently are in 
need of a lot of courage at the pres- 
ent time. Many of them are today 
confronted with the question of 
whether or not they ought get be- 
hind the Standard Furnace Code; 
that is, ought they to make mention 
of it in their local newspaper copy 
and other advertising ? 


In this case, as with all such in- 
stances which require more than or- 
dinary foresight, the installer is 
torn between a desire to take a 
chance and do the thing that is re- 
quired of him and the desire to let 
well enough alone. He is in hot 
water, then out again. He has 
flashes of the “fight ’em” spirit and 
then others again in which he shows 
a desire to help the whole industry, 
and thereby help through the more 
arduous, but more certain way to 
increase his business. 

On the other hand many warm 
air furnace installers have already 
made up their minds that the best 
way to help themsélves is to help 
the entire industry. Having 
reached that decision, they have set 
about doing all in their power to 
produce that most coveted result. 
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Important 


Information 


What Is the National 
Furnace Code? 


Tis the scientific means of accur- 
ately figuring the warm air. heat 
requirements for any given space, 

for any degree of weather, according 

to the formula as recommended by the 

National Warm Air Heating and Venti- 

lating Association. 

oO %S 18] 
It takes the guess out of your warm air heating 


problems, and protects the home owner against 
the experimental methods of Old Man Hap- 


hazard. 
°o ‘Ss oO 


When a Rogers Furnace is installed in your home, 
it will be figured according to the national code, 
which means a furnace of dependable: construc- 
tion and of adequate size and installed as recom- 
mended by the National Warm Air Heating and 
Ventilating Association, therefore positive in its 
performance, clean and economical in operation, 
and capable of giving long and _ satisfactory 
service, 
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A high-grade Rogers Furnace, installed by our 
own skilled mechanics, as preseribed by the Na- 
tional Code, is your assurance of an idea] heating 
plant that will measure up to your highest. ex- 
pectations, for clean, healthful heat. ° 
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AND SONS 


Furnace Department 


1405 Harney Street 
PHONE AT 0414 


COMPANY 











Reproduced Advertisement Shows How Simple It Is to Tie Up with Code 


The accompanying reproduced 





Rogers & Sons Company, 


advertisement, taken 
Omaha Sunday World Herald. 


This 


ad 


shows 


from the 


how Milton 


Harney Street, Omaha, have very 
effectively tied up their advertising 
with the Standard Furnace Code. 
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They have done a very neat and 
efficacious job. Had they elected 
to employ an illustration or two in 
the ad, the effect for good would 
have been just that much greater. 

At the present.status of develop- 
ment in the industry, the furnace 
installer requires courage to get 
back of the Code. But get back of 
it he should and must. He should 
turn over in his own mind all the 
reasons why the Code way is the 
best for him to follow. Then he 
will convince himself and be all the 
more enthusiastic over the Code for 
his triumph. 


Premier Concludes 
Warm Air Furnace 
Photograph Contest 


The Premier Warm Air Heater 
Company has just concluded a pho- 
tograph competition. The results of 
the competition are as follows: 

First Prize of $50 to Harold 
R. Rehberg, Janesville, Wisconsin, 
L. C. Lenz, Premier Dealer at 
Janesville. 

Second Prize of $25 to Frank L. 
Morgan, Dayton, Ohio, H. Frei- 
hofer, Premier Dealer at Dayton. 

Third Prize of $15 to H. Lee 
Smith, Spartanburg, South Caro- 
lina, Montgomery & Crawford, 
Premier Dealer at Spartanburg. 

Fourth Prize of $10 to Will 
Saunders, Ashland, Wisconsin, 
Bruno Grotzke, Premier Dealer at 
Ashland. 

Two Honorable Mentions—H. 
Schumann, Mankato, Minnesota, 
Schwickert Hardware, Premier 
Dealer at Mankato; Geo. A. Mills, 
Kankakee, Illinois, Baird-Swannell, 
Inc., Premier Dealer at Kankakee. 

The reviewers were H. R. Pax- 
ton, L. P. Hardy Company, South 
Bend, Indiana; J. Buswell, Adver- 
tising Counsel, Kalamazoo, Michi- 
gan; Z. Brooks, Photographer, 
Dowagiac, Michigan. 

A letter sent out by the Premier 
Warm Air Heater Company over 
the signature of E. C. “Buck” Tay- 
lor, Manager of Sales and Adver- 
tising, to dealers reads as follows: 

“The number of photographs and 
letters sent in to us during the re- 
cent contest was surprising and very 
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gratifying. We take this oppor- 
tunity of thanking all who con- 
tributed as a body, and if our 
stenographers get caught up a bit 
we want to write each one an indi- 
vidual letter. 

“The prize winners will be found 
listed on the attached facsimile let- 
ter of the judges report to us. In- 
cidentally, these judges had some 
job. 

“Enclosed is one of the little 
booklets sent out to our own pros- 
pective dealer list. It is entitled 
‘One Man and Seven of His Cus- 
tomers.’ It tells the story of Glen 
Rynbrand of Kalamazoo, a Premier 
merchandiser. 

“Note the testimonial letters from 
contractors. Glen sells a lot of con- 
tractors and gets a good price, too. 
We've shipped 75 Premiers to Kala- 
mazoo this year, which is fairly 
good evidence of the volume done 
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there. 

“The last time Glen was down 
here he told me of the success he 
had sending prospects’ names to us 
so that we could help with our Mer- 
chandising Service. Direct mail ad- 
vertising has worked wonders for 
us. It has done the same for those 
dealers who have sent in their pros- 
pects’ names and followed them up 
persistently. 

“If you are not using this service 
to the’ fullest extent you are over- 
looking a good bet. A prospect card 
is enclosed. Fill it out and return; 
we'll do the rest and send you new 
cards as fast as you return them. 

“A very high grade booklet will 
be off the press in a week or two 
and will be sent out as soon as re- 
ceived. We believe that it will stack 
up as the finest piece of furnace ad- 
vertising ever produced. More later 


> 


on. 


Here’s How One Furnace Manufac- 
turer Makes Sure of Code 
Installations 


Installations Must Be Made According to Code to Make 
Guarantee Effective 


N American Artisan for June 

12, page 23, there appeared an 
article describing the type of bill- 
board advertising being used by the 
Arcweld Company, Inc., Seattle, 
Washington. The billboard repro- 
duction showed in particular how 
that company is featuring the Stan- 
dard Furnace Code and what re- 
sults they have obtained with this 
type of advertising. 

In a letter written to Mr. E. R. 
Mandle, manager of the Portland, 
Oregon, branch of the company, the 
editor offered the criticism to the 
billboard shown in the illustration 
which appeared with that article 
that a person not knowing anything 
at all about a warm air furnace 
would be apt to get the impression 
that Arcweld was some form of 
welding machine, rather than the 
name of a warm air furnace. In re- 
ply to this criticism Mr. Mandle out- 
lines in some detail what that com- 





pany is doing in the way of ac- 
quainting architects and _ builders 
generally with the Standard Furnace 
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local bill board advertising. 

“As we have used a number of 
different copies on our bill boards 
here and as our furnace is pretty 
generally known in this territory, 
we did not realize the effect it might 
have upon the person who has never 
heard of our furnace before. We 
use the picture of the welder instead 
of a furnace for the reason that 
very few people know what it is, 
and it attracts attention and causes 
much comment. With even the small 
amount of space allowed for it, we 
have had many inquiries as to the 
meaning of the code; this has given 
us an opportunity to explain it in 
detail. 

“We are at present circularizing 
all the architects and builders, who 
draw their own plans, on the Stand- 
ard Code, and following this up with 
direct calls, leaving a copy of the 
code at that time. From this we 
naturally derive a certain amount 
of business as well as enabling the 
code to become better known. 

“To back up this program, we are 
planning on featuring the Standard 
Heating Code as the main attraction 
on the next repainting of our bill 
boards. We would appreciate any 
suggestions from you that you might 
care to make in regard to the best 
way of featuring this code at this 
next repainting. 

“There is being sent you a copy 
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Arcweld Guarantee Which Insures All Furnaces Being Installed According to 
Standard Furnace Code. 


Code and its connection with warm 
air heating. 

“We were pleased to receive your 
valued criticism of June 7th of our 


of the guarantee given on our fur- 
nace. You will note that in order 
for our dealers to give the guarantee 
the furnace must be installed ac- 
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cording to the Standard Heating 
Code. 

“We believe that if every furnace 
manufacturer -who gives a written 
furnace would 
embodied in his 


guarantee on his 
have this clause 
guarantee that it would only be a 


matter of a short time before the 
Standard Heating Code would be 
well known and used on practically 
all installations, and the warm air 
heating system could take its place 
as one of the healthiest and finest 
heating systems we have today.” 


Superior, Wisconsin Installer Gets 
Warm Air Story Into 
Local Paper 


Finds Local Editor Willing to Publish 
Newsy Stories About Warm Air Heat 


HE proceedings of the Decem- 

ber, 1925, meeting of the Na- 
tional Warm Air Heating and Ven- 
tilating Association reveal consider- 
able discussion on how the local 
warm air furnace installer could get 
the co-operation of his local news- 
paper in furthering the interests of 
the warm air heating industry in his 
own community. It was thought 
that if approached properly the 
editors of these mediums would 
willingly publish stories on the 
warm air furnace and the warm air 
heating in general. Such stories, 
when appearing in the news col- 
umns, would greatly influence the 
public mind and break down sales 
resistance. 

A great many installers, after 
reading these new ideas in AMERI- 
CAN ARTISAN, took them to heart 
and began to apply them in their 
businesses. The following article by 
B. Ostby, manager of the heating 
department of Carlson Brothers 
Company, Superior, Wisconsin, 
gives the reader some idea of to 
what extent some of these installers 
have gone in this respect. The ar- 
ticle appeared in the Superior Eve- 
ning Telegram, as did the accom- 
panying reproduced Carlson Broth- 
ers Company advertisement. The 
news story and the advertisement 
did not appear on the same page of 
the paper. 

A perusal of the article will show 
that Carlson Brothers Company are 
taking advantage of the opportuni- 
ties offered them to advance the in- 


terests of warm air heating in their 
community. 

Standard Code Furnace Guide Fol- 
lowed by Contractors Who Have 
Public’s Interest at Heart 

“The installation of a warm air 
heating plant is a far more impor- 
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tant undertaking than most people 
realize. 

“With no other system of heating 
as with the warm air furnace is it 
possible to ‘put in jobs’ in such a 
graded variety of ways, not only as 
to equipment, but as to planning and 
workmanship as well, and yet in 
most cases get passable results. No 
matter how poorly installed a warm 
air furnace will ordinarily function 
at least to some extent and the in- 
experienced owner, not knowing 
that there is anything wrong in par- 
ticular with his plant, goes right on 
wasting tons of valuable fuel every 
year, bumping his head against 
sloppy pipes whenever he ventures 
into his basement, inhaling dust and 
dirt in every room of his home, 
when he is entitled to an installation 


that should provide him with econo- 


Are You Planning 
Your “‘Model’’ Home? 


If you are, consult us about your Heating, 
Roofing and Venti- 
lating Requirements. 





More than a quarter of a century of sup- 
plying the building public of the Northwest 
with unvarying high quality has earned for 
us a reputation which should be your best 
guarantee. 


There is nothing so essential to your well. 
being as the air your breathe. Our fur- 
naces as installed by us supply fresh moist 
heat in abundance with the least possible 
amount of fuel consumed. 








We furnished and installed the Pen- 
insular Heating Plant in the 
Demonstration Home 








Consult Us About Your Heating Problems 


Carlson Bros. Co. 


1216 Banks Avenue 


Phone—Broad 341 


Sheet Metal Works—Roofing—Ventilating 


Carlson Brothers Warm Air Furnace Advertisement Appearing in Same Issue 
with Story by Mr. Ostby 
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mic heat, roomy and light basement 
and the healthiest of all air. 
Installation 

“The average buyer of such a 
heating plant considers only the 
make of the furnace, which, al- 
though very essential, does not 
begin to compare in importance with 
the actual installation of it. We 
would consider a man foolish who, 
when building a house, concerned 
himself with the material only and 
paid no attention to the construction 
or workmanship. Yet the man who 
buys a heating plant makes this very 
mistake if he considers only the 
make and does not insist upon get- 
ting the furnace installed as it should 
be. 


I have seen the best furnaces be- . 


come complete failures as heating 
plants, and basements ruined, sim- 
ply because of ignorant planning 
and poor workmanship. I have seen 
the highest grades in cast and steel 
furnaces burn up or crack in a very 
short time because of inadequate air 
supply, and who has not seen the 
homes where dust and dirt must be 
fought every hour of the day be- 
cause of the carelessness in the in- 
stallation ? 
Don’t Blame Furnaces 

“The furnace itself is often 

blamed for these conditions, when 


the blame lies entirely with the in- 
stallation contractor or his men. One 
of the main reasons why such con- 
ditions exist is because of the fact 
that so many people who enter the 
business of selling furnaces know 
very little about installations and 
depend upon factory layouts for 
plans and so-called furnace men do 
the job. Many such a ‘furnace man’ 
or ‘furnace expert’ has adopted this 
title simply because he once helped 
put up a stove pipe or changed a 
grate. 

“To protect the manufacturer, the 
trade, and the public as a whole 
against such installations, the “Stan- 
dard Code’ for furnace installations 
has been adopted by all the leading 
manufacturers throughout the coun- 
try, and those of the contractors 
who have the best interests of the 
trade at heart. 

“The great majority of installa- 
tion contractors are reliable, and yet, 
if you are going to have a warm air 
heating plant, protect yourself 
against those who may be otherwise 
and ask your contractor to supply 


.you with a copy of the standard 


code. If you insist that he follow 
this code, you will be assured of a 
fully satisfactory job and the most 
healthful heat obtainable.” 


Furnace Manufacturer, Prepares 
Films for Local Theatre Use 


Furnace Installer Makes Arrangements 
with Local Movie at Weekly Rental 


J. SCHWAB & SONS COY- 
R, PANY, Milwaukee, Wiscon- 
sin, have made arrangements where- 
by dealers can secure moving picture 
films of warm air heating equipment. 

A good idea of this arrangement 
is to be had from the following 
article taken from the Giltedge 
Punch: 

“Folks are spending a_ tremen- 
dous sum of money every year on 
movie shows. Once, twice, some- 
times three times a week the family 
‘takes in a show.’ Amustment offers 
a strong appeal to humanity— 
amusement seekers are open-minded. 


“In a movie show house all eyes 
are focused on the screen; attention 
is voluntary ; the mind is receptive to 
impressions. 

“There are five different subjects 
interestingly arranged to most effec- 
tively appeal to the home owner. 
For instance, one film shows a home 
in a winter setting ; the smoke rising 
from the chimney forms the words, 
‘Gilt Edge Guaranteed Furnaces.’ 
This scene flashes off and a detailed 
picture of the furnace appears, de- 
scribed by line-at-a-time copy stress- 
ing some of the major Gilt Edge 
features. 
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“Another film shows a man stand- 
ing before a great white monster 
labeled ‘Winter.’ The copy reads, 
‘Between You and Winter.’ Then 
appears between the monster and 
the man a picture of the furnace. 
The closing copy reads, “Between 
You and Winter, a Gilt Edge Guar- 
anteed Furnace.’ 

“Each film offers a complete 
thought and with the five different 
subjects to choose from, a change of 
film can be arranged for every week 
for five weeks or each film can be 
run for two weeks,. spreading the 
scenes over a period of ten weeks. 

“The films are shipped in small 
metal boxes, together with your im- 
print trailer, containing your firm 
name and address. After the first 
film has been run the motion picture 
machine operator detaches the im- 
print trailer and returns the original 
film to the company. They then for- 
ward tthe next film, to which the 
same trailer can be attached, this 
process to be continued throughout 
the series. 

“Go over and see your local mov- 
ing picture house manager today and 
make arrangements to have him run 
the series for you. Tell him that 
they are high-class films, made by 
the Milwaukee Film Ad Service, and 
that they will in no way lower the 
standard of the policies of his house. 
He will make a charge by the week, 
depending on the attendance and lo- 
cation of his theater. 

“These movie films offer a very 
reasonable form of general publicity. 
Remember,. the more favorable im- 
pressions you can make on people’s 
minds regarding your service and 
the products you represent, the 
greater your field of operation wil? 
be. In the final analysis you’ve got 
to get out and sell your prospects, 
but all of these forms of publicity 
help to locate the prospect and to 
place you on a common ground of 
familiarity. When we know a per- 
son—a product—-a location—we feel 
more sure in taking action. That 
old adage, ‘Familiarity breeds con- 
tempt,’ doesn’t hold water if you de- 
liver the goods in a workmanship, 
businesslike manner.” 





June 26, 1926 


Here’s Furnace Dealer to Whom 


Competition Is No Worry 


Industry Which Can Give Customer Health, 
Comfort and Economy Should Not Cut Prices 


E HEAR a lot about competi- 
tion in the warm air furnace 
business these days and it seems to 
be the general opinion of people 
fighting for better warm air heating 
that low prices and inferior instal- 
lations are winning. Such is not 
the case, however, because the com- 
petition which is stimulating alert 
warm air furnace dealers does not 
happen to cheap furnaces. It is not 
even furnaces of any kind. It is 
merchandise of perhaps less essen- 
tial kind but the public is buying it 
in some cases much more freely 
than they are buying healthful heat. 
A good warm air furnace dealer 
with sales ability and a good reputa- 
tion for honest work never fears the 
prices of his competitors. Our in- 
vestigation discloses that this good 
dealer does fear the serious aggres- 
sive selling efforts put forth by the 
radio, phonograph and washing ma- 
chine salesmen. These folks mar- 
ket dignified merchandise and while 
their product may not be as old as 
heating products nor perhaps as 
absolutely essential they have suc- 
ceeded in becoming a more impor- 
tant factor in business year after 
year, and the average householder 
wants these standard fairly priced 
devices much more than he wants 
standard fairly priced heating sys- 
tems. 

Such a state of affairs, absurd as 
it may seem, is traceable directly to 
the inability of we furnace men to 
sell and thoroughly explain our 
products. Perhaps we have always 
felt too sure of our ground, feeling 
that no explanation of our goods 
was necessary to a man who just 
simply had to have heat. As a result 
of such a policy in years gone by the 
buyer has been left in ignorance of 
the truth about warm air heating 
and today, to him, a furnace is a 
furnace. 

Deplorable you say, but neverthe- 
less true and our whine today is a 


result of our lack of aggressive sell- 
ing yesterday. 

Even now it is not too late to be- 
gin teaching and selling prospects 
good warm air heating. Such effort 
will pay living profits, permit the 
very best installations and reflect in 
our industry for years to come. 

Good warm air heating is honest 
merchandise at any price and any 
home owner is more concerned with 
health, comfort and economy than 
with any other matter of this day. 
Therefore, an industry which can 
give him all this should not spend 
its time in cutting prices and quality, 
but should spend time in teaching 
the public why a few dollars more 
will give better results and pay 
larger dividends in economy and 
satisfaction for years to come. 
Reprinted from Gas Draft. 

Abram Cox Stove Com- 
pany Issues Attractive 
Warm Air Furnace Booklet 

The Abram Cox Stove Company 
have prepared for distribution an 
attractive booklet entitled “Mod- 
ern Novelty Warm Air Furnace 
Booklet.” The frontispiece of this 








The Frontispiece 
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pamphlet is reproduced herewith. 

The book is attractively illus- 
trated and fully explains the modern 
method of heating the home with 
warm air. 

The method of leading up to the 
subject employed in the introductory 
page of the book is very attractive 
indeed. A word picture is drawn of 
the man of the house meeting a 
friend at the railroad 
night after work. He is caught in a 
storm and 


station at 
raging snow freezing 
weather. Finally sight of the house 
is caught and thoughts of the warm 
rooms run through the mind of the 
driver. 
warm,” shouts the wife as the two 
men alight from the car, and all is 


“Hurry in to where it’s 


well. 

Chicago Furnace Supply 
Company Issues New 
Catalog and Price List 

The Chicago Furnace Supply 
Company, 1276 Clybourne Avenue, 
Chicago, has issued its latest catalog, 
which is No, 22. 

The 32 pages, of which the book 
consists, are attractively filled with 
information and illustrations of fur- 
nace supplies of all kinds. 

The book also contains much val- 
uable information for the conven- 
ience of the installer, as well as 
supplementary price lists. 


How to Obtain 
Written Acknowl- 
edgment of Debt 


A careless creditor, if he has 
good advice, need not despair even 
if he has neglected to have the debt 
acknowledged in proper form. A 
3altimore man complained to a 
lawyer that he couldn’t get back a 
loan of $500 from a debtor. The 
lawyer advised him to sue; but the 
unlucky creditor had to admit that 
he had no note or other written 
acknowledgment of the debt. 

“Write to him,” said the lawyer, 
“and tell him you must have $600 
back at once.” 

“But it was only $500,” objected 
the man. 

“Exactly. He will write back to 
tell you so and then you will have 
your acknowledgment.” 
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Economic Phases of Hardware Industry 


Discussed at 27th Retail Congress 
More Than 500 Delegates Attend Meet- 





46 Ht Future of Retailing,” 
the theme of the twenty- 
seventh annual congress of the 


National Retail Hardware Associa- 
tion, which opened Monday of this 
week in the Claypool Hotel, has re- 
approbation from 


ceived much 





R. W. Hatcher, 
Retiring President 


about 500 delegates who registered 
Monday. Dealers, retailers and 
other hardware men have manifest- 
ed great interest in the economic 
phases of the congress. 

“The timeliness of this major 
theme and its divisional subjects is 
attested by the questioning of the 
future which now characterizes all 
retail crafts,’ said Herbert P. 
Sheets, Indianapolis, secretary- 
treasurer of the association. “In the 
hardware trade, unlimited competi- 
tion is so keen, and the disturbing 
factors so many that retailers are 
seriously concerned about what is 
to come in the next few years, and 
how they may best adapt them- 
selves to these changing conditions. 

“It is the purpose of the pro- 
gram,” Mr. Sheets said, “to discuss 
thoroughly and constructively all 
the factors which have a bearing on 
the future of hardware retailing, to 
the end that sound conclusions may 


ings at 








be reached as to policies and meth- 


ods which should make for the 


well-being of the craft and the 


maintenance of efficient service to 
the public.” 

third time in the 
twenty-six years of association his- 


tory that the convention has been 


This is the 


held in Indianapolis. The last meet- 
ing in the city was in May, 1914. 
That meeting was attended by 186 
delegates from twenty-eight states. 
The association has since grown in 
territorial extent and membership 
until it now embraces forty-three 
states and has a retail dealer mem- 


bership of 22,409. 
Pre-Congress Meeting 


Activities of the convention be- 
gan Monday with the 
registration of delegates. The asso- 


forenoon 


ciation board of governors held its 
regular pre-convention session at 
the Claypool Monday at 9:30 a. m. 
At noon the association president, 
R. W. Hatcher, Milledgeville, 
Georgia, entertained at lunch in the 
Florentine room of the Claypool the 
presidents and secretaries of the 
forty-three state and district organ- 
izations. Following the luncheon, 
the annual session of the officers’ 
council convened. 


The first session of the conven- 
tion proper was held Monday at 8 
p. m. in the Riley room of the Clay- 
pool. Opening with singing led by 
B. Christianson, Stevens Point, 
Wisconsin, assistant secretary of 
the Wisconsin association, there 
followed introductions of L. W. 
Slayter, Argos, president of the 
Indiana Retail Hardware Associa- 
tion; H, C. Atkins, president of the 
E. C. Atkins & Company of 
Indianapolis, and C. J. Prentiss, 
vice-president of the VanCamp 
Hardware and Iron Company, Indi- 
anapolis. 


In his opening address Monday 


Hotel Claypool, Indianapolis 











evening, President Hatcher said in 
part: 


“The hardware retailer assumes 


that no factor in the trade holds 
its place in distribution through a 
prerogative of divine right, and 
maintains that the strength of the 
claim of any unit to a right of occu- 
pancy must be measured by the 
efficiency of its functioning. 

“He that he, 
through the law of elimination and 
fittest, must 
justify his own existence by what 
favorable appeal he can create for 
con- 


recognizes, also, 


the survival of the 


himself in the mind of the 
sumer.” 
LaSalle Director Speaks 
“Today the whole order of distri- 
bution is being challenged,” assert- 
ed William Bethke of Chicago, 
educational director in LaSalle 
Extension University, in an address 
made Tuesday morning. “In addi- 





H. R. Beatty, 
President-Elect 


tion to mail order problems we have 
chain stores, codperative buying, 
installment selling, direct selling, 
nationalization of markets through 
advertising, of markets 
due to convenience of travel, new 


mobility 
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CS quicker! gays this user— 

Engineers value speed and handiness in their equipment. 
Those of the Consolidated Shipbuilding Corporation, 
Morris Heights, N. Y., are no exception. The UNISHEAR 
is a strong favorite there. 

This tool has all kinds of uses both in production and in 
maintenance. It will cut straight, or curved lines, compli- 
cated angles, in all sheet materials. Especially handy for 
expanded metal, gear guards, sheet material for air ducts, 
gasket material, rubber or fibre. Can be plugged into any 
lamp socket. Can be taken right to the job and will pay 
for itself in many ways. 

The UNISHEAR cuts sheet steel up to 14 U. S. Gage or 
several layers of same total thickness. The sheets to be cut 
are not pushed through the machine, but are pulled by the 
operator toward the knives without the use of any force. 
The line to be followed in cutting is visible at all times, 
and the work can be stopped instantly at any point. It re- 
quires no skill to be an efficient operator on a UNISHEAR. 


SPECIFICATIONS: 
CAPACITY: 
Steel sheets up to No. 14 U. S. Gage. 
Copper, etc., up to No. 12 U. S. Gage. 
SPEED: 
15 ft. per minute. 
MOTOR: 
G. E. % H.P. either A.C. or D.C. Specify Voltage 
and Cycles with order. 
WEIGHT: 
50 Ibs. net. 70 Ibs. gross. 


DIMENSIONS: 
Packed 20 x 10 x 10. 


We will gladly demonstrate 
the UNISHEAR on your work 























THE UNISHEAR COMPANY, Inc. 
170 Fifth Avenue, New York, N. Y. 
(For export apply to: Unishear Export Corporation, 104 Fifth Avenue, New York, N. Y.) 


Mention AMERICAN ARTISAN in your reply—Thank you! 
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channels competing with each other 
for established trade, competition 
between staples and luxuries, and a 
multitude of similar problems, all 
challenging the old order and call- 
ing for new adaptation. 

“The challenge is in regard to the 
efficiency with which the various 
existing agencies perform their 
functions. The wholesaler is being 
challenged regarding the efficiency 
with which he performs his func- 
tions of warehousing, financing and 
selling. Some wholesalers are con- 
stantly seeking to limit their 
responsibilities in financing the 
movement and _ distribution of 
goods. 

“As the pressure for markets and 
outlets became stronger, it became 
evident that the consumer must be 
reached. That resulted in the 
development of modern advertising 
and particularly national advertis- 
ing. The producer and distributor 
again went out to seek the cus- 
tomer, but instead of doing this in 
person they employed this new 
device of commerce which we know 
as modern advertising. Many were 
able to use this distributive aid to 
marked advantage to _ stimulate 
buyer desires and preferences.” 

Manager of Vance Company 

“We must see that the goods we 
sell and the services we give are 
better in value than the goods and 
services of competitors,” asserted 
W. N. Neff of Abingdon, Virginia, 
who spoke on “Problems of the 
Day” at the afternoon session 
Tuesday. 

“We must convince the buying 
public that this is so,” said Mr. 
Neff, “and in order to convince peo- 
ple of this we must advertise freely 
and judiciously, making known 
what we have to sell and its merit. 
But, more particularly, we must 
advertise to impress the public with 
the character of our store and its 
methods and. policies, to sell our- 
selves as efficient merchants han- 
dling worth-while merchandise.” 

Other subjects discussed by the 
congress during the Tuesday ses- 
sion were: Catalog house competi- 
tion, chain store competition, 
underground selling, price conces- 
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sions for large buyers, jobber com- 
petition, quantity prices and group 
buying, duplicating lines and slow 
turnover, cost of service—essential 
and employes’ 


and non-essential 


compensation methods. 

On Wednesday, June 23, the 
theme of the session was “The 
Problem of Service.” L. H. D. 
Weld, manager, commercial re- 
search, Swift & Company, Chicago, 
was the scheduled speaker of the 
day. Just how far a retailer should 
go in rendering service has been a 
question up for debate for some 
time. Many hardware retailers feel 
that by giving extra service to their 
patrons they are teaching those 
patrons to demand something which 





Herbert P. Sheets, 
Secretary National Retail 
Hardware 


may not be profitable to give. A 
logical definition of just what is 
service will aid materially in guid- 
ing these men in the right path. 

The address was followed by a 
discussion by the congress of sev- 
eral subjects closely related to the 
problem of service. Among these 
were: ~*What factors constitute 
service in the mind of the modern 
buyer? How does such buyer 
measure the value of service? How 
does the effectiveness of the service 
appeal compared with the price 
appeal? When is service not serv- 
ice? To what extent are consumers 


willing to pay for service? 
The topic under discussion for 
the afternoon session of Wednes- 
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day was “Forcing Sales to Increase 
Volume.” A very able address was 
given by Saunders Norvell, New 
York City, chairman of the board, 
McKesson & Robbins. 

Merchandising team-play and 
business policies were two of the 
most important subjects under dis- 
cussion at the Thursday sessions of 
the convention. 

Other minor subjects were: Is 
retailing the problem of the retailer 
alone, or a joint problem of manu- 
facturer, wholesaler and retailer? 
If a joint enterprise, what are the 
obligations of manufacturers and 
wholesalers? The need of codpera- 
tion between hardware merchants. 
Is small town merchandising the 
problem of the individual merchant 
or the problem of all the merchants 
of the community? If the success 
of the individual merchant is de- 
pendent upon the general merchan- 
dising service in the community, 
what are the essentials of effective 
local team-work? How can codper- 
ative local advertising campaigns be 
made effective ? 

National Bankruptcy Act 
Becomes Law May 27 

The National Bankruptcy Act 
with the new amendments, which 
became law on May 27th, appears in 
the July issue of Credit Monthly, 
the official publication of the Na- 
tional Association of Credit Men. 

The new law increases the penalty 
for violation of the act and makes it 
more difficult for dishonest bank- 
rupts to engage in collusion to de- 
feat the law and to defraud their 
creditors. 


Millions Wasted Yearly by Lack of 
Business Control 


Waste in handling difficult ac- 
counts costs American business 
nearly a billion dollars a year, J. H. 
Tregoe, executive manager of the 
National Association of Credit Men, 
says in a statement issued today to 
the association’s 30,000 members. 

“It is my belief,” Mr. Tregoe 
said, “that a great deal of cost is 
nothing more than waste through 
unintelligent methods in handling 
difficult and involved accounts. We 
should look with amazement at a 
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CENTURY of square dealing with Architects and 
Roofers has built up an enviable reputation for 
the house of Taylor. 


The keystone of the good will of the profession and 
the contractors is the lasting quality of our Target- 


and-Arrow Roofing Tin (formerly known as 
“Taylor’s Old Style’). 


You will make no mistake if you use Target-and- 
Arrow alone, for all roofing and flashing purposes. 





N. & G. TAYLOR COMPANY 


PHILADELPHIA 
H. N. TAYLOR, President 


Established in the U. S. A. in 1810 by Wm., Geo. and Tracy Taylor, 
descendants of John Hanbury, of the Hanbury-Tracy family who introduced 
the art of tinning in Wales in 1703. 
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Larger Here’s what folks want! 


Radiator ASH in on the demand for “CLEAN, Warm, 
Moist Air in Every Room.’’ That's what people 


Heav 1er Ste el buy furnaces for. And that’s what this improved Water- 
(8) -Ye ar bury is guaranteed for 10 years to provide. 
Gu arantee Its larger radiator supplies extra heating capacity with 
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at less fuel. The Waterbury Water Pan provides real 
se humidity by faster evaporation. The heavier, SEAM- 
Til Saas LESS, welded steel body is permanently gas-tight. 
















stecks carried Business 1s increasing surprisingly for Waterbury dealers 
in Harrisburg, 


Pittsbursh, who install by the Standard Code. Get our proposi- 


Albany an 
Kansas C4 tion. Send for our new catalog, ‘‘ The Furnace Man’s 
Handiest Manual.”’ 










@ The WATERMAN-WATERBURY Co 
@ 1121 Jackson St. N. E., Minneapolis, Minn. 


Send me wane — wo cage ned sage 
WATERBU 1sa4 “The Furnace Man's Hanttlest 
SEAMLESS FURNACE 


REG.U.S.PAT. OFF PIPE OR PIPELESS 
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concern that turned its merchandise 
over to anyone to be sold at any 
price. Yet there are hundreds of 
concerns that never follow up or 
control their accounts with the same 
expert care that usually character- 
izes the sales department.” 

Sales organizations, Mr. Tregoe 
points out, watch with a vigilant eve 
the selling records of their custom- 
ers, yet the financial departments of 
these same concerns often fail to 
give proper consideration to ac- 
counts which are difficult to collect 
obviate losses and 
Adjustments 


and thereby 
wasteful liquidations. 
and liquidations, he said, are too 
frequently carried out without credit 
managers’ guiding and controlling 
the process to a conclusion. 

“Thousands of accounts of people 
personally unknown to firms are 
handled every year,’ Mr. Tregoe 
said, “and it is therefore natural 
that unwarranted liberty is taken, 
unwise processes resorted to and the 
vital interests of both creditor and 
debtor disregarded. 

“Combinations of minor costs 
have played more havoc with our 
abilities to keep operating costs 
within reasonable control than what 
we are accustomed to call major 
causes. When an account is placed 
on a ledger, an obligation then rests 
in the concern to have that account 
redeem itself in full, or, if disaster 
occurs, to have the shrinkage just as 
slight as human efforts can make 
dg 


Martindale Elected 

To Head Van Camp Hardware— 
Vacancy Caused by Death 

of R. P. Van Camp 


Hardware & Iron 
Company, Indianapolis, Indiana, 
has elected John T. Martindale 
president to succeed Raymond P. 
VanCamp, who died recently. An 
advisory board has been formed as 
follows: C. J. Prentiss, vice-presi- 
dent; C. B. Crets, vice-president ; 
A. B. Caldwell, vice-president and 
treasurer; J. C. Carrington, assis- 
tant secretary; A. R. Dewey, assis- 
tant treasurer; W. F. Comer, 
secretary; H. C. Ballard, superin- 


VanCamp 


tendent, and the following heads of 
these departments: G. C. Klippel, 
credits; A. J. Pfeiffer, city sales; 
H. L. Roeger, automobile acces- 
sories; M. G. Herold, paints and 
glass, and F. F. Lehr, cost depart- 


ment. 


Bill to Abolish Pullman 
Surcharge Viewed Favor- 
ably by Committee on I. C. 
A measure to abolish Pullman 
surcharges has been reported favor- 
ably to the Senate from the Com- 
mittee on Interstate Commerce 
through Senator Fernald, Republi- 
The bill was intro- 
duced by Senator Robinson, 
Democrat of Arkansas. An effort 
will be made to enact the legislation 
before the Congress adjourns. 
While this may not be possible, it is 
evident that sentiment in favor of it 
is strong in both the House and the 


can of Maine. 


Senate. 

The surcharge, it is pointed out, 
was imposed as a method of vro- 
ducing revenue in war time and 
that it should not be continued in 
peace time. 

“The condition of the railroads 
generally at the present time, as 
reflected in annual reports and sta- 
tistics, shows that the railroads, par- 
ticularly the class one railroads, are 
on a sound footing and do not need 
the surcharge,” the report states. 
“The class one railroads are those 
which receive the greater percentage 
of the surcharge revenue. 

“It is wrong in prineiple and eco- 
nomically unsound for certain rail- 
roads, not in the class one group, to 
place an excessive charge upon the 
Pullman passengers in order to 
bolster up income of such railroads 
from freight traffic, which produces 
inadequate revenue. 

“It is known that proceedings are 
pending before the Interstate Com- 
merce Commission to readjust 
freight rates. Such readjustment 
should be made upon the merits. It 
is clear that the Pullman passenger 
travel should not be penalized be- 
cause of inadequate revenue of 
some railroads from freight carry- 
ing income.” 
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Who Manufactures 
“Glen Oak” Ball 
Bearing Lawn Mower? 
To AMERICAN ARTISAN: 

Can you tell us who manufac- 
tures the “Glen Oak” ball bearing 
lawn mower? 

Lupwic’s SHEET Meta SHop. 
James H. Gormley 
of Bullard & Gormley 
Gets License to Wed 


James H. Gormley, 70 years old, 
president of Bullard & Gormley, 
hardware dealers, 54 East Lake 
street, Chicago, obtained a marriage 
license, June 17, to wed Miss 
Mary Jane Keeler, 47 years old, 
4321 Hazel avenue. Mr. Gormley, 
who is a widower, has been living 
with his daughter and son-in-law, 
Mr. and Mrs. Frank T. Dwyer, 611 
South Ridgeland avenue, Oak Park. 
Arthur S. Gormley, his son, lives at 
402 Wisconsin avenue, Oak Park. 
Langenberg 1926 Fur- 
nace Catalog Now 
Ready for Distribution 

The Langenberg Manufacturing 
Company, St. Louis, makers of the 
Front Rank warm air furnace, has 
announced -that its 1926 catalog is 
now teady for distribution. 

The catalog is designated as Cata- 
log No. 17 and will be sent free of 
charge to any warm air furnace 
dealer making formal request for it. 
Dealers are urged to put in their 
requests early. 





Who Makes Union Mitre Box? 
To AMERICAN ARTISAN: 

I would like to get the address of 
the company that used to make the 


Union Mitre Box. I understand 
that this company has changed 
hands. 


Joe J. VorGei. 











National Hardware Association, 
Ambassador Hotel, Atlantic City, 
New Jersey, October 18, 1926. J. T. 
Fernley, Secretary, 505 Arch Street, 
Philadelphia. 
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Made in nine sizes 


FAMOUS SINCE 1819— 


Over one hundred years of tool making experience is built into each and 
every PEXTO Snip. The line is very complete and consists of every 
practical style and size. Material is the best, the finish is durable and 
they are fully guaranteed. 


Write for catalogue No. 25A showing complete line of Sheet Metal 
Working Machines and Tools. 


THE PECK, STOW & WILCOX CO. 


SOUTHINGTON, CONN., U. S. A. 
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The Ferdinand Dieckmann Co. Cioci:nst, oni 


Say you saw it in AMERICAN ARTISAN—Thank you! 
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concern that turned its merchandise 
over to anyone to be sold at any 
price. Yet there are hundreds of 
concerns that never follow up or 
control their accounts with the same 
expert care that usually character- 
izes the sales department.” 

Sales organizations, Mr. Tregoe 
points out, watch with a vigilant eve 
the selling records of their custom- 
ers, yet the financial departments of 
these same concerns often fail to 
give proper consideration to ac- 
counts which are difficult to collect 
obviate 


and _ thereby losses and 


wasteful liquidations. Adjustments 
and liquidations, he said, are too 
frequently carried out without credit 
managers’ guiding and controlling 


the process to a conclusion. 

“Thousands of accounts of people 
personally unknown to firms are 
handled every year,” Mr. Tregoe 
said, “and it is therefore natural 
that unwarranted liberty is taken, 
unwise processes resorted to and the 
vital interests of both creditor and 
debtor disregarded. 

“Combinations of minor costs 
have played more havoc with our 
abilities to keep operating costs 
within reasonable control than what 
we are accustomed to call major 
causes. When an account is placed 
on a ledger, an obligation then rests 
in the concern to have that account 
redeem itself in full, or, if disaster 
occurs, to have the shrinkage just as 
slight as human efforts can make 
by 
Martindale Elected 
To Head Van Camp Hardware— 
Vacancy Caused by Death 
of R. P. Van Camp 
Hardware & Iron 
Company, Indianapolis, Indiana, 
has elected John T. Martindale 
president to succeed Raymond P. 
VanCamp, who died recently. An 
advisory board has been formed as 
follows: C. J. Prentiss, vice-presi- 
dent; C. B. Crets, vice-president ; 
A. B. Caldwell, vice-president and 
treasurer; J. C. Carrington, assis- 
tant secretary; A. R. Dewey, assis- 
tant treasurer; W. F. Comer, 
secretary; H. C. Ballard, superin- 


VanCamp 


tendent, and the following heads of 
these departments: G. C. Klippel, 
credits; A. J. Pfeiffer, city sales; 
H. L. Roeger, automobile acces- 
sories; M. G. Herold, paints and 
glass, and F. F. Lehr, cost depart- 
ment. 


Bill to Abolish Pullman 
Surcharge Viewed Favor- 
ably by Committee on IL. C. 


A measure to abolish Pullman 
surcharges has been reported favor- 
ably to the Senate from the Com- 
mittee on Interstate Commerce 
through Senator Fernald, Republi- 
The bill was intro- 
duced by Robinson, 
Democrat of Arkansas. An effort 
will be made to enact the legislation 
before the Congress adjourns. 
While this may not be possible, it is 
evident that sentiment in favor of it 
is strong in both the House and the 


can of Maine. 
Senator 


Senate. 

The surcharge, it is pointed out, 
was imposed as a method of vro- 
ducing revenue in war time and 
that it should not be continued in 
peace time. 

“The condition of the railroads 
generally at the present time, as 
reflected in annual reports and sta- 
tistics, shows that the railroads, par- 
ticularly the class one railroads, are 
on a sound footing and do not need 
the surcharge,” the report states. 
“The class one railroads are those 
which receive the greater percentage 
of the surcharge revenue. 

“It is wrong in prineiple and eco- 
nomically unsound for certain rail- 
roads, not in the class one group, to 
place an excessive charge upon the 
Pullman passengers in order to 
bolster up income of such railroads 
from freight traffic, which produces 
inadequate revenue. 

“It is known that proceedings are 
pending before the Interstate Com- 
merce Commission to readjust 
freight rates. Such readjustment 
should be made upon the merits. It 
is clear that the Pullman passenger 
travel should not be penalized be- 
cause of inadequate revenue of 
some railroads from freight carry- 
ing income.” 
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Who Manufactures 
“Glen Oak” Ball 
Bearing Lawn Mower? 
To AMERICAN ARTISAN: 

Can you tell us who manufac- 
tures the “Glen Oak” ball bearing 
lawn mower ? 

Lupwic’s SHeet Metat SxHop. 
James H. Gormley 
of Bullard & Gormley 
Gets License to Wed 

James H. Gormley, 70 years old, 
Bullard & Gormley, 
hardware 54 East Lake 
street, Chicago, obtained a marriage 
license, June 17, to wed Miss 
Mary Jane Keeler, 47 years old, 
4321 Hazel avenue. Mr. Gormley, 
who is a widower, has been living 
with his daughter and son-in-law, 
Mr. and Mrs. Frank T. Dwyer, 611 
South Ridgeland avenue, Oak Park. 
Arthur S. Gormley, his son, lives at 
402 Wisconsin avenue, Oak Park. 


president of 
dealers, 





Langenberg 1926 Fur- 
nace Catalog Now 
Ready for Distribution 

The Langenberg Manufacturing 
Company, St. Louis, makers of the 
Front Rank warm air furnace, has 
announced that its 1926 catalog is 
now teady for distribution. 

The catalog is designated as Cata- 
log No. 17 and will be sent free of 
charge to any warm air furnace 
dealer making formal requesé for it. 
Dealers are urged to put in their 
requests early. 


Who Makes Union Mitre Box? 
To AMERICAN ARTISAN: 

I would like to get the address of 
the company that used to make the 


Union Mitre Box. I understand 
that this company has changed 
hands. 


Jor J. Vorcett. 











National Hardware Association, 
Ambassador Hotel. Atlantic Citv, 
New Jersey, October 18, 1926. J. T. 
Fernley, Secretary, 505 Arch Street, 
Philadelphia. 
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Steel Market Has Greater Stability—Buying 
Spreads as Prices Appear More Settled 


Pig Iron Sales Continue to Mount— 
Nonferrous Prices Are Fairly Steady 


URTHER progress is apparent 

in the general trend toward 
greater firmness and stability of 
iron and steel conditions. 

Forward buying has kept on 
spreading as prices have become 
more settled and new requirements 
have shown that consumption is 
holding up in places where it was 
expected to recede considerably. 

Producers express their surprise 
at the volume of buying and gen- 
éral vitality of the market at this 
summer period, especially following 
the heavy shipments of the earlier 
months. 

Pipe is closely pressing steel bars 
as a market leader, with mills run- 
ning at 85 to 90 per cent and more 
capacity going in. 

The industry at large still is able 
to keep production well pegged 
around 80 per cent, which compares 
with about 65 per cent at this date 
last year. 

Copper 

Producers continue to accept 
orders for electrolytic copper from 
consumers in the Connecticut and 
Naugatuck Valleys at 13.95 cents to 
14.00 cents delivered for July- 
August shipment. Few of the 
larger consumers, however, are in 
the market, but there are moderate 
inquiries from small interests who 
have not fully covered their nearby 
requirements. 

A fair movement of lake copper 
is reported into the central west, but 
new business is light. 

Business in the east is light, but 
producers continue to hold at 14.00 
cents to 14.12% cents delivered for 
either nearby or future shipment. 

Refinery positions are quiet but 
steady. There is no pressure to sell 
and electrolytic is still quotable at 
13.85 cents f. o. b. refinery for 
prompt and June shipment and five 
points higher for each succeeding 
month. 


Casting copper remains steady at 
13.45 cents f. o. b. refinery. 

Tin 

There is no change in the con- 
sumers’ attitude towards the mar- 
ket, but dealers have resumed buy- 
ing today, and on limited offerings 
prices have advanced % cent on 
prompts and 14 cent to ¥% cent on 
futures, thereby reducing the 
spread between prompts and Octo- 
ber to 1 cent a pound, whereas yes- 
terday the spread was 1% cents to 
13% cents. 

Sales of Straits tin have been re- 
ported at the following prices: 
June, 61.25 cents; July, 60.50 cents 
to 60.87% cents; August, 60.37% 
cents to 60.50 cents, and September, 
the same. 

Zinc 

Prime western receded from its 
quickly gained height of 7.25 cents 
East St. Louis, to 7.10 cents and 
7.12% cents as the current week 
opened. 

Lead 

Buyers were unusually insistent a 
week ago; and the biggest business 
of the year resulted, but since then 
they have become well covered on 
nearby needs and it became evident 
that it was not necessary to go far 
into the future for protection, so 
that the market has settled back to 
an orderly affair, with a firm under- 
tone, but premium prices disappear- 
ing while the market remained at a 
higher general level. 


Old Metals 

Wholesale quotations in the Chi- 
cago district, which should be con- 
sidered as nominal, are as follows: 
Old steel axles, $17.50 to $18.00; 
ol’ iron axles, $25.50 to $26.00; 
steel springs, $18.50 to $19.00; No. 
1 wrought iron, $13.00 to $13.50; 
No. 1 cast, $15.50 to $16.00, all per 
net tons. Prices for non-ferrous 
metals are quoted as follows, per 
pound: Light copper, 9 cents; zinc, 


5 cents, and cast aluminum, 19 
cents. 
Solder 

Chicago warehouse prices on 
solder are as follows: Warranted 
50-50, $39.50; commercial 45-55, 
$37.00, and plumbers’, $34.50, all 
per 100 pounds. 

Pig Iron 

Pig iron inquiry is more wide- 
spread, particularly for foundry 
grades in lots up to 500 tons at a 
time. 

While $18, base, valley still is 
available for spot and third quarter, 
some makers are _ holding for 
$18.50, minimum for last half or 
fourth quarter. 

While a middle interest pur- 
chased a tonnage of bessemer below 
$18.50, valley, it is understood the 
seller is liquidating its stock, hence 
the sale is no market criterion. 
Merchant furnaces are disposing of 
lots of 50 to 200 tons at a time at 
$19, valley. 

At Chicago a good size buying 
movement in northern pig iron is 
under way. Probably 60,000 tons 
for July-August and third quarter 
delivery has been closed, while in- 
quiry for 20,000 to 30,000 tons is 
active. Most inquiries develop into 
contracts speedily. Melters gen- 
erally appear to feel that at $21 to 
$21.50, Chicago furnaces, for No. 2 
foundry and malleable the market 
is at bottom. 

At Birmingham sales of mod- 

erate size tonnages of pig iron show 
a fair aggregate and lead makers to 
expect a larger movement shortly. 
- The new quotations on a $21 base 
induced some buying, but larger 
melters have continued out of the 
market anticipating further conces- 
sions. 

While it has been reported that 
less than $21, base, has been done, 
sellers deny it. 
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EVERYTHING USED IN 
SHEET METAL WORK 


A Complete Stock Insures 
Prompt Shipment 





In our warehouse you will find one of 
the most complete stocks in the country. 


Not only complete as to quantity but | I NL AND a E Cc 


selected by men who have had many 


youuu seutidienee. || Master Brand Sheets 


Tho mask of eupecior quailty on Galvanized Steel Sheets 


Th 12 P ] Inland ‘*‘TEC”’ Master Brand sheets are now 
ere are 12 men in our employ who available. The Master Brand mark signifies 

: that the sheets bearing it have been manu- 
have been with us a total of 261 years— etchalinthiatatheinainadtiinttenat 


an average of 22 ears : : the Trade Extension Committee and are sub- 
s y _ It a ject to constant inspection and test. Inland 


the knowledge resulting from this expe- | Master Brand sheets carry a double assur- 


° ‘ ance of unifor:a quality; each sheet also 
rience that we offer you in Osborn | carries the Inland brand mark. 


Service. | INLAND STEEL COMPANY 
General Offices: 38 South Dearborn Street, Chicago 
Mills: Indiana Harbor, Ind., Chicago Heights, Iil., Milwaukee, Wis. 

-& L. A. OSBORN CO. Pe gy erty wen Salt Lake City 
CLEVELAND 


tH 4-Os Rapin Street 











PERFORATED METALS 


| The Finest Collection of New 
| and Handsome Designs in 
Hl ART METAL 
Hl CEILINGS 
i and 
oles | SIDEWALLS 


All Sizes and Shapes of 

In Steel, Zinc, Brass, Copper, Tinplate, etc. Be! ‘ ower “ere 

For All Screening, Ventilating and Draining : is at your — in selling metal ceilings if you offer the 
EVERYTHING IN PERFORATING METAL | new Friedley-Voshardt complete line. 

Sor i sora : Our new book of 108 pages pone in a handy manner these 
ila HARRINGTON G KING PERFORATING C © up-to-date patterns and a copy of this book is yours for 
5649 FILLMORE 51 mF ‘ 5} the asking. 

+ : ~ “ir ‘ is : We also specialize in made to order designs. 
Write for a copy of our catalog today. 











Also manufacturers of Architectural Sheet Meta: 
Ornaments and sheet metal statuary in ZINC- 
COPPER-LEAD — write for catalog giving com- 


Ga Two Kinds of . plete details. 
Ivanized Shingles 
, alee | F riedley-V oshardt Co. 
Painted Shingles Office: 
either Red or Green || 733-737 S. Halsted St. 161-771" Mather St. 


Cortright Galvanized Shingles come 3 CHICAGO, ILLINOIS 


stamped from sheets already galvan- 
ized, also made from prime tin plate 
and immersed in molten zinc, one at 
a time. The latter are known as 
Hand Dipped Shingles. 

Both Galvanized and Painted Shingles 
come in four patterns 


K CORTRIGHT METAL ROOFING CO. | 10 P tg catalog of Books 


50 N, 23rd Street, Philadelphia | t page of this site ves top to 
528 8. Clark Street, Chicago book 











pneqmmecans 2 ARTISAN AND HARDWARE RECORD 
620 South Michigan Avenue Chicago, Illinois 











Mention AMERICAN ARTISAN in your reply—Thank you! 
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Chicago Warehouse Metal and Furnace Supply Prices 


AMERICAN ARTISAN AND HARDWARE RECORD is the only 
publication containing Western Hardware and Metal prices corrected weekly. 








PIG IRON 
Chicago Foundry........... $22 00 
Southern Fdy., No. 2, 27 01 28 01 
e Superior Charcoal. 29 04 
Malleable .......eeeeceeees 22 00 
FIRST Bt BRIGHT 
PLATES 
Ic 20x28 112 sheets...$25 10 
Ix BEB 0 o.00 cpereose 29 60 
Ixx 20x28 56 sheets... 16 20 
IxXxx Peet cccccceceses 17 65 
TAXK BOBS... cccccees 18 96 
TERNE PLATES 

Per Box 

IC 20x28, 40-Ib. 112 sheets $27 90 
IX 20x28, 40-lb. “ = 30 90 
IC 20x28, 25-Ib. “ - 22 20 
Ix 20x28, 26-lb. “* de 25 20 
IC 20x28, 20-lb. “ * 20 26 
IV 20x28, 20-lb. “ 23 00 
IC 20x28, 16-Ib. “ - i6 66 


“ARMCO” INGOT IRON PLATES 
No. 8 ga. up to and including 
% in.—100 Ibs............ 4 65 


COKE PLATES 

80 Ibs., base, 20x28..$12 60 
90 Ibs., base, 20x28.. 12 80 

Cokes, 100 Ibs., base, 20x28.. 13 00 

= 107 Ibs., base, Ic on.o8 


eSCeweecccreccsccce 15 70 


Cokes, 
Cokes, 


gin eon tare 8 70 
Cokes, 175 Ibs., base, 56 

DT. Cehso6t606s 0400006 9 56 
Cokes, 195 lbs., base, 56 

SD -Seccevcececcesedns 10 40 


BLUE ANNEALED SHEETS 
Base 10 ga...... per 100 lbs. $2 80 


“Armco” 10 ga..per 100 lbs. 4 00 
ONE PASS COLD ROSLED 
BLACK 
ss . _ as per 100 Ibs. $3 90 
on, Eee, . vasde per 100 lbs. 3 95 
| iti n os maa per 100 Ibs. 4 00 
= eee per 100 Ibs. 4 05 
ry: 006-66 Seen per 100 Ibs. 4 10 


GALVANIZED 


--per 100 Ibs. $ 
per 100 Ibs. 
per 100 Ibs. 
.+.per 100 Ibs. 

.- per 100 Ibs. 

--Pper 100 Ibs. 

-- Per 100 Ibs. 
Per 100 Ibs. 





AAAS hED 
. 
a 


BAR SOLDER 


Warranted 
SD Gadde o< per 100 Ibs. 39 60 
Commercial 
a per 100 Ibs. 37 00 
Plumbers ..... per 100 Ibs. 34 50 
ZINC 
3 A ere 8 60 


SHEET ZINC 


Cash Lots (600 Ibs.)...... 13 76 
SOS TG cautediveews sce 14 76 
BRASS 
Sheets. Chicago base....... 18%Cc 
Dr Un. bnnos¥.s.an eecees acs 8%c 
Tubing. brazed base........ 27%c 
Di se wa6edn0ee geese ist 
SOOO AED oa docs dheedeccac 16%e 
COPPER 
Sheets, Chicago base....... 22%e 
BED. GR doce ccccewecce ns és 22%e 
Tubing, seamless base...... SS %e 


Wire No. 3 & 18. B a's . Ga 


HARDWARE, SHEET 
METAL _ SUPPLIES, 
WARM AIR FURNACE 
FITTINGS AND ACCES- 
SORIES. 


American Pig........+se+: $ 9 30 
SS ee ee ee ee ee 
Sheet 


Pig Tin 
Bar Tin 


suceepeans per 100 Ibs. 69 00 
vee teeee per 100 lbs. 70 00 


TIN 
PTeTTiT. per 100 Ibs. 69 00 
cee eeohat per 100 Ibs. 70 00 
ASBESTOS 
vos 
board 
ill board 3/33 to 


Corrugated Paper ( 
sp. ft. to roll)... 


os 
per 
© per Ib. 


50 
.$6.00 per roll 


BRcSHES 


Hot Alr Pipe Cleaning 
Bristle, with bandle, each $0 85& 


Flue Cleaning 
Steel Only, eack ......... 1 36 
BURRS 
Coppers Burrs only ......... 46% 


CEMENT, FURNACE 


American Seal, 5-Ib. cans, net $ 46 
American Seal, 560-lb. cans, net 90 

American Seal, 26-ib. cans, net 3 00 
Asbestos, 5-Ib. cans, net. 46 
POSRS ccccccsces per 100 Tbe. 7 61 


CHIMNEY TOPS 
Iwan’s Complete Rev. & 
WE sescencess sss eudeyte 


n 
Iwan’s Iron “Mountain only. ‘3 
Standard ........ ° -80 to 40% 


CLINKER TONGS 


COPPERS—Soldering 


Chicage Steel Bending 
Bee. 2 OB GB.c.--cccccccecce 


COUPLING HOSE 
ceesecece secs per dos $3 30 


CUT-OFFS 
Muehn’s Eorrekt Kutoffs: 


Galv., m, round or eor. rad 

stan gauge ...... eee 40% 

26 gauge ......... abéenece 30% 
DAMPERS 


“Yankee” Hot Air 


7 inch, each 20c, dos.......§1 75 
8 inch, each 26c, dos....... 3 4 
9 inch, each 30c, doz....... 3 75 
10 inch, each 32c. doz....... 3 00 
Smoke Pipe 
7 inch, each ee covcess 
8 inch, each...... ccccesense | 6D 
inch, each...... Cocccecesee @ 
10 inch, each...... eevcesoccee 60 
inch, each...... occ cnsee o 
Reversible Check 
8 Inch, each......... cooccccGh 8 
9 Inch eachk...... eeescese -1e 


DIGGERS 


Iwan’s Split Handle 
(Eureka) 


4-ft. Handle...per doz. $14 ov 


7-ft. Handle...per dos. %86 00 
Iwan’s Hercules pattern, 
per 4 Seeonerecseooese 14 oe 


EAVES TROUGH 
@alv. Crimpedge, crated..75 & 6% 


Conductor Pipe Milcor. 
Galv., in NED OF or corrugated, 
Crimp. 


sta. < Gauge ........+++. wees 66% 
BO GO  vcccctccscccccoes 60% 
BE GRD ccccccecectoocces 40% 
3 MBO wee ceeee echo dad 104 


Square Corrugated 


Rantese GOOG cccocccocs 60% 

No. 28 Gauge ....ce..-00. 45% 

2¢ Gauge ....... cccvccouse 30% 
Portico Elbows 


Standard Gauge Conductor Pipe 
plain or corruga 

Not nested ........... 70 & 6% 

Nested solid .........70 & 6% 


ELBOWS—Stove Pipe 


1-piece Corrugated. Uniform Blue 
“Milcor” No. 28 gauge. 


Dos. 

POG ccccecepececctée sccceeSn IO 

GQ cove cosseek c@ Seceves - 126 

WEE. 2066ednssbiseeeesede oo 3 WS 
Special Corrugated 

SORE cco cceemenesoecsenecess $1 60 

COMED 006s co dbase cgesece -- 1 60 


Adjustable—Uniform Blue 
“Milcor” No. 28 Gauge. Uniform 


Blue. 
6-imch ...... aectoscccs weeee 81.66 
CED ccedeevencoses bbb ects 76 
7-inch .. Cec cebecadeoccocses 3 40 
WOOD FACES—60% off list 
FENCE 
726-6-12% (100 rods)..... $29 02 
1948-6-14% (100 rods)..... 44 %* 


FILES AND RASP? 
Seller’s (American) ..... 30-00% 
American o0-7 
Arcade 


Black Dia: da Renee et 
DD  ascoasees eee coeonseons 

Great Western eseceneual box 
Kearney & Foot..............50% 
McClellan .......... cccecee + COR 
PUUORONSSR oc ccccccccccccccces ee 
BRMMORES cccccccccccccccccces “og 


to Berns Co. 


East of west boundary line of 
Province of Manitoba Caneda, 
No. Dakota, So. Dakota, Nebras- 
ka, Kansas, Oklahoma Amaril- 
lo, San Angelo and Laredo, 
Texas 65% 


West of above boundary 61% 


Clayton & Lambert's 


East of west boundary line of 
Province of Manitoba, Canada, 
No. Dakota, So. Dakota. Ne- 
braska, Kansas, Oklahoma. Am- 
arillo, San’ Angelo and Laredo. 
BONS cicivococses Ceviecves 562% 


West of above bhoundary 


eee eee ee 


line 
4c 


Geo. W. Diener Mfg. Ce. 


pts 
No. 02 Gasol Torch, 1 
‘at. ras a 6 6 


7h 
Fura. 
1 gal..... 123 6 


Round ‘5: 12 6 
No. 21 Ges Bo dering Fur- 


No. 110 Automatic 
Soldering Furnace..... 10 60 


Deuble Blast Mfg. Co. 
Gasolene, Nos, 26 and 36..60@ 


ee eee eeeeeee 


(Extra Disct. for 


quantities) 
Okas. A. Hones, Inc. 
Buzzer No. 1........ «e008 8 08 
Buzzer No. 32........ eoee 13 00 
Buzzer No. 33........ cooe 18 88 
Buzzer No. 42........ oooe 16 08 
Buzzer No. 48...... ceccee 19 08 


GALVANIZED WARE 


Pails (Galv. after made), 


BOE, -s6ccecgatetesnaved --$2 26 
Tubs epee. after made). 
me, Be can cddeos bd aue™ -++-86 36 
No. : 06 66use ethan cow a 
GLASS 
Single Strength, A, 26-in. 
WeRSWSts. 2. .cccescegvecccss 86% 
Single Strength, A, 34 to 40- 
fm. BERG .. oo c vcesccscccve 2% 
Single Strength A, all other 
Dreackets 2.00 sgecnssce 
Double Strength A, all sizes. ‘82 
HANGERS 


Mileor Perfection Wire....46@ 


Eaves Trough 

Mileor Bell Wire......18 
Milcor Triplex  Sesasisa 
Milcor Milwaukee Extension 18 
io yw List plus....139%@ 

Selflock z . Wire, 
List plue ...... ccccces HOS 
HOOKS 
Bee 


Vv. & B. No. 1, each.......96 98 
Oonductor 


“Direct Drive” Wrought 
Iron for wood or brick,..16@ 


May 
Vv. & R. No. 1, ench......80 38 


HUMIDIFIERS 
Rank,” Automatic 


more 


a 


Galvanized steel mitres, 
caps, end pieces, Pio = ee 


Mileor 
Galv. one piece stamped..40@ 


NAILS 
Cut Steel ......... cvccceees S44 88 
Get BOR ccccccces coccccsce 6 
Wire 
Common .......-. ecscccece 8 BD 
Cement Coated ge 


(Continued on page “”) 
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1 ey 
FIGS 


Genuine Tin- 
ners Fire Pots 


bearing the trade name “Torrid” 
are made by Diener. None others 
are genuine. Be sure the Furnace 
you buy has our name on the 
tank. 


GEO. W. DIENER 
MFG. CO., CHICAGO 


CHI CHICAGO, as Makers of ~ _— Torches and 








This Is the Fire Pot You Need 
WHY? 


B It always burns with a blue flame 

which produces THE HEAT. 

E 4 2% pound SOS ernest will heat and 
melt solder in 

Cc The pot will g°acrate and rate out- 
doors in KIND OF THER. 
It will heat trons as fast as they are 
cooled. No time wasted. 

U Less than a gallon of gasoline is 
used in a day. 
It is smokeless and odorless while in 
operation. 
It can be turned down low when not 
boss use, 


yours now. py 47+ o. }. 
noon. Tae om aus discount when cash 




















CHICAGO STEEL SLITTING SHEAR 


LIGHT—POWERFUL 
DURABLE 


Capacity 10 gauge sheets 
Any Length or Width 
Flat Bars 3/16x2” 
Weight 22 pounds 
Price $12.59 Net 
F. O. B. Chicago 


Sted of gouget steal end wlpped with 
, tg INS ORDER YOURS T iIDAY. 


DREIS & KRUMP MFG. CO., 7404 Loomis St., Chicago 








The Double-Duty BRAKE SHEARS 


“All-Rite” Model to cut 
20 gauge and lighter 


“Special” geared to cut 
16 gauge and lighter 


“Hand Pull” for lighter 
work and small shops 


Fold up out of the way 
so brake work can 
be done. 


A time and money saver 
fully guaranteed. 


TRY IT TEN DAYS IN 
YOUR SHOP BEFORE 
YOU BUY 
DOUBLE-DUTY ELBOW COMPANY 
32 B So. La Salle Street Aurora, Il. 








Memorial Monuments 


Write for Prices and 
Illustrations 


Gerock Bros. Mfg. Co. 


Sheet Metal Ornaments 


an 
STATUARY 
1252 So. Vandeventer Ave’ 
St. Louis, Mo., U. S. A. 








SUUPEEUEUCOUUEOEROUUUOEROROGUUUOREOEOUUOUEEOOOUGUUEEEOOUUUUEOROOUEOOUSEREOOOOODLS 
Improved Models of Soldering Furnaces 


Have you seen the improved 
models? The greatest line of 
Soldering Furnaces today on the 
market. They should be. There 
is more experience behind them. 
Forty-eight years of it! The 
Gems were popular before the 
majority of present day furnaces 
were heard of. It is the oldest, 
the recognized standard Solder- 
ing Furnace today. 


Look these models over. Each leads 
its class. Line them up and take 
your choice. 





Do you want a Catalog? 
BURGESS SOLDERING 
y FURNACE Co. 
Improved No. 3 Gem with Pump Department A COLUMBUS, 0. 
POUT 


VESUVIUS 


BLOW TORCHES 


in pint or quart sizes 


With quickly removable soldering iron 
hooks. 


Vesuvius Blow Torches are 
made of brass or non-corrosive 
oxydized terne plate. The lat- 

















Write for prices ana illustrated 
For Gasoltme circular today 


QUICK MEAL STOVE COMPANY 
. American Steve Company 
825 Chouteau x wk St. Louis, Mo. 
































50-INCH FORMING ROLL 


This Forming Roll is built in all 
Tan aun a 
eg Device by means 
w it is opened and closed in 
a few seconds. 
We build a complete line of Shears 
ond Punches, all sises, for hand or 


Write for Catalog “ R’ 
BERTSGH & CO., Cambridge City, ind. 








When writing mention AMERICAN ARTISAN—Thank you! 





AMERICAN ARTISAN 


ADVERTISERS’ INDEX 


The dash (—) indicates that the advertisement runs 
on a regular schedule but does not appear in this issue. 


A 
Aeolus Dickinson Co. ......- 37 
American Foundry & Furnace 
OB... anes sd 8 ode bee ovnddws bod» _ 
American Furnace Co. ....... —_ 
American Rolling Mill Co..... -- 
American Steel & Wire Co.... 39 
American Tube & Stamping Co. — 
American Wood Register Co... — 
BIOR. GO. so cde oS Ee cind on cvesvécs _— 
B 
Dereer BOG GR scccicccceoces 37 
Bepeer Cau Be Be. ccccscaceese -- 
BOSE Cee, RED: 00 00s ced dt cies _ 
SG EG, ksi cccctsctesve 35 


Brillion Furnace Co. 
Burgess Soldering Furnace Co. 35 


Cc 

Chicago Elbow Machine Co... 
Chicago Furnace Supply Co... 
Chicago Solder Co. ........... 
Clark-Smith Hardware Co.... 37 
Clayton & Lambert Mfg. Co... — 
Cleveland & Buffalo Transit Co. 
Cleveland Castings Pattern Co. 6 
Coes Wrench Co. 
Connors Paint Co., 
Copper & Brass Research As- 

sociation 
Cortright 


Metal Roofing Co... 33 


D 
Davis and Co., Inc., C. S....... _ 
Dieckman Co., Ferdinand.... 31 
Se ee. SI ceacdsmecads< 35 
Double Blast Mfg. Co........ 35 
Double-Duty Elbow Co. ..... 35 
Dreis & Krump Mfg. Co....35-39 
E 
Eaglesfield Ventilator Co...... — 
Excelsior Steel Furn. Co...... -- 
F 
memmenr Be Ge oh Gide dhece —- 
Floral City Heater Co. ....... -~ 
Forest City Fdy. & Mfg. Co... 7 
Friedley-Voshardt Co. ....... 33 
G 
Gerock Bros. Mfg. Co........ 35 


Granite City Steel W 
Gray & Dudley Co. .......... 
Great Lakes Supply Co....... 


SY GN wis “bee % 0 coke cs es 
Harrington & King Perf. Co... 33 
met @ Geeta Os. . coc scrsere 6 
Henry Furnace & Fdy. 
Hess-Snyd¢er Co. ........ 
Hessler Co., H. E. 
Homer Furnace Co. ......... 
meegeen Cas Wi Gi. id wb. cack 
Howes Co., 8. 
Beamey 650. Eh ' Gis iedens ciccided 37 


Inland Steel 
International 


K 
Keith Furnace Co. 
Kirk-Latty Mfg. Co. 
Kruse Co. 


Lalance & Grosjean Mfg. Co.. 
Lamneck & Co., Wa Be cote ace 
Langenberg Mfg. Co 
Lennox Furnace Co. 


Liberty Foundry Co. 
Lupton’s Sons Co., 


David..... 


Marshalltown Heater Co...... 


Marshalltown Mfg. Co. 
May-Fiebeger Co. 
Merchant & Evans Co. 
Meyer Furnace Co., 
Meyer Bros. 


Milwaukee Corr. Co.. 


Monitor Furnace Co.......... 


Mt. Vernon Furn. & Mfg. 


Mueller Furnace Co., L. J.... 


N 

National 
ing Co. 
New Jersey Zinc Sales Co., 


0] 
Oakland Fdy. Co. 
Osborn Co., 


Peck, H. E. 
Peck, Stow & Wilcox Co...... 
Pecora Paint Co. 
Peninsular Stove Co. 
Peoria Wood Reg. Co. 


Quaker Mfg. Co. 
Quick Meal Stove Co......... 
Quincy Pattern Co. 


R 
Robinson, A. H., Co. 
Robinson Furnace Co. 
Rock Island Register Co. 
Royal Ventilator Company.... 
Rybolt Heater Co. 


S 


Sall Mountain Co. ..........-.. 
Schwab & Sons, R. J.......... 


Enameling & Stamp- 


The 
Northwestern Stove Repair Co. 


The J. M. & L. A. 


AND HARDWARE RECORD 


te 


‘ 


33 


42 
31 


Security Stove & Mfg. Co..... — 


Sheet Steel Trade Ex. 


Comm, 


be abs Kn dno nee 0% Back Cover 


Special Chemicals Co. 


Standard Fdy. & Mfg. Co..... 


Standard Furn. & Supply Co... 
Standard Ventilator 
Sjearns Register Co. 


St. Louis Tech. 


Sesseenakt, OG’ . cde dd. beusccce 
Success Heater Mfg. 


Taylor Co., N. 
Thatcher Co. 


Tuttle & Bailey Mfg. 


U 
Unishear Co., The, 
Utica Heater Co. 


Vedder Pattern Works........ 


Viking Shear Co. 


Ww 


Warm Air Furnace Fan Co.... 
Walworth Run Fdy. Co....... 
- 
Western Steel Products Co.... 


Watermann-Waterbury 


Wheeling Corr. Co. 
Whitney Metal Tool 


Whitney Mfg. Co., W. A...... 
Williamson Heater Co......... 


Wise Furnace Co. 


Chis sess 


St. Louis Heating Co......... 
a Pere 
St. Clair Foundry Corp....... 


37 
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Markets—Continued from page 42 


Galvanized before weav- 
ing wonreserecsceccensssG-18® 
Galvanized after wee 


PASTE 
Dry Paste: 





Cor. Rd., Plain Rd or 8q. 
“Interlock” Galvanized 
—- and nested (all 
D secceee sees 18-3%% 
Crat and not nes 
(all gauges) .........70-16% 
“Milcor” “Titelock” Uniform 
Blue Stove 
28 gauge, 6&6 inch U. C. 
MORRO ccccccccacescccce 11 00 
28 gauge, 6 inch U. C. 
nested ....... oveske - 12 00 
28 gauge, 7 inch U. C 
nested ....... 04 0 be hha 14 00 
30 gauge, 6 inch U. C 
ested epebececeeces 10 00 
30 gauge, ch U. C. 
BEOOE < cccccccccseceece 0 60 
30 gauge, 7 inch U. C 
nested = ......... Seecces 13 00 
T-Joint Made up 
6-inch, 28 ga...... per 100 83 6e 
Furnace Pipe 


Dee vee Pipe and 


ake wen , <= escccesce HOG 


me Pi Galvanised: ---50% 
Galves and Black 
~ em eeecccceccocccs 50% 
ustiost “Ga vanized 
Pipe and Fittings...... --50% 
Lead 
Per 100 Ibs..............813 60 


POKERS, STOVE 
Wr't Steel, str’t or bent, 


spacnasebeoudcéana per dos. $0 75 
Nickel Plated, coil handles, 
ecccccepseascccope ane 8 86 


POKERS, FURNACE 


eee ee ee ee ee eee eee) 


PULLEYS 
Furnace Tackle....per doz. $0 60 


6 oo 
Furnace Screw ( | 


Ventilating Register 


Each .80 be 


Small, per pair........ ee 30 
Large, per pair......«+.-- 60 
PUTTY 
Cypgpenatot Putty, 100-Ib. 

QUADBANTS 


Malleable Iron Damper......10% 


REDUCERS—Ovel Stove Pipe 
Pet Ses, 
7—6, 1 doz. in carton.......$2 00 
BASEBOARD REGISTERS 
Mxcelslor .... ec cccceccesee ee SOG 


FLOOR REGISTERS AND 
BORDERS 


Cast Iron cop eeescooccsc coe 
Steel and Semi-Steei coeccces 3 


Baseboard 
Adjustable Ceiling 
Ventilators oeeee + 40% 
Register Faces—Cast and Steel 
Japanned, Bronzed and 
lated, 4x6 to 14x14......40% 


Large Register . 
14x14 to 38x42 .........---60% 

Large Register Faces—Steel, 
14x14 to 88x42 .........+- - 65% 


BRIDGE ROLL 
Mileor 


Galv., Plain Ridge Roll 
. . 16-10-5% 


eeeeeee 


= Plain Ridge 16-10% 
Globe o Finials ‘for Ridge “Roll.. 50% 


BOOFING 
as 
Best grade, slate surf. prep’d se 
Best talc gbegeocece BOD 
Medium talc surfaced...... 3 0¢ 
Light tale surfaced......... 1 30 
Red Rosin Sheeting, per tom 57 0 

SCREWS 

Sheet Metal 

No. 7, %4%= eo — eet 
No. 18, $28 gross.. 6% 
No. 14 be oon... 83 


SHEARS, TINNERS & 
MACHINISTS’ 
VIMING «cece cecsceeeeee S33 OF 
Lemnex Throatiess 
We. 28 corcccccccccccccsce MOD 
blad 


(. oa b. ows. 
Peerless Steel Squaring 
Feot Power 
No. 1—80*, 18 ga. cap... 282 
No. oe HY ga. Cap..... 
No. aap... 28 
No. {tise ga. cap... 
No. 4A—62”, 16 ga. SR 


Cast Iron Foot Power 
No. 01—30”, 18 ga. cap....18@ 


Pewer Driven 
No. 100 Series, 2 Shaft Drive.) 
No. 142—42”, 18 ga. cap...15% 
(No. 200 2 Shaft Under. 


(No. 300 
neath Drive. 
me SHE ig ge capes dt 
°. A ga. cap... 
(No. 600 Se 3 Shaft Under- 
N Sse oe" ° ga. 159 
‘o. ha 
(No. 600 Series, 3 Shaft 
neath Drive.) 
No, 6120—120", 8/16* cap..15@ 
SHOES 
Miloor 
Galv. Std. 


corg. Pound fat “erim -— ag 
36 gauge round fiat 40 
34 gauge round fat crimp. . t] 
Conductor 





SNIPS, TINNERS’ 


Clover Leaf .......++-.40 & 10 
National .......+++-..-40 & 10 
Star eee eee eee ee eee eee ee eeeee 
Milcor 


SQUARES 
(Adé for bluing, $3 per dos. net.) 


B .cccucessesDOr dos. $6 06 
Winterbottom’s ...........10@ 


STOPPERS, FLUE 
Common. .....+++-- $1 1 


Ne, 1,....+...per dos. 1 is 
flat, No. per dos. 1 6 


VENTILATORS .. 
ceecccccceees 80 to 40@ 


of 


Standard 


WIRE 
Plain annealed wire, No. $ 
BOO TRB ccccescceccc ce OO 
Galvanized barb per 
lack 
mesh, per 100 eq. ft.... 3 18 


spool, per 


ss 


No. 790, Guarantee per — e565 
No. 770, Bicycle per 4 

No. 679, Domestic oor den. 
No. 1 Brighten per dos. 
No. tee. Guarantee per dos. 
No. 740, Bicycle per dos. 
No. 23, pioneer per dos 
No. 3, rb per dos. 


patente 
ssssssss 
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NO. 5 JR. PUNCH FEOLUS 
FOR HOMES 


The home should be prop- 
erly ventilated—few of them 
are. Here is a sales oppor- 
tunity often overlooked by 
the average Sheet Metal 

Capacity %-inch through 16 gauge Worker, but one which offers 
Weight 2% pounds a lucrative business to those 
| RIEL NT Noy who take advantage of it. 


Length over all... snentnnsumnndesnanuptatennsiiunancneenenessenenaa ---8Y% inches The 12-Cylinder Ventilater 


Height of Gap .. 14-inch . * 
Tool shipped complete with 3 sets of Punches, ‘and Dies, Used in Every State FEolus-Dickinson Co. 


¥%-inch, 3 16-inch, %-inch. in the Union. Vent Makers Since 1888 
WRITE FOR PRICES 3332-52 South Artesian Avenue 
SPECIFY EOLUS mth Artooh 


98 Forbes WHITNEY METAL TOOL CO. 93 Forbes 
oe ROCKFORD, ILLINOIS Street VENTILATORS Phone: Lafayette 1862-1863 


DESIGNED to effectively 

remove impure air, GALVANIZED STEEL 
fumes, etc., from Factories, BLACK STEEL 
Garages, Schools, etc. Made u d 8 BLACK and GALVAN- 

















all sizes—Metal or Glass IZED ARMCO IRON 
BLACK and GALVAN- 
TONCAN 


VENTILATORS Top. Weiter catalog LAC 


ROYAL VENTILATOR CO., H5h¢cyst Strset METAL 
We sell the best grades of all pen ae gen 


Cc. G. HUSSEY & CO. kinds of Sheet Metal. ZINC 
Rolling Mills and Office, PITTSBURGH, PA. Write today for complete catalog. COPPER 


SHEET COPPER, BOTTOMS HOLL COPPER, TINNED and POL- BERGER BROS. CO. 


aaVves COPPER, eo “an RIVETS, CONDUCTOR PIPE, 
UGH, HOES, MITRES, CORRUGATED 229 to 237 ARCH STREET 


TRO 
COPPER SHEETS, CRIMPED COPPER SHEETS, COPPER WALL I WAREROOMS AND FACTORY: 100 to 114 BREAD STREET 














TIES, COPPER LATH, ETC 
Branch Warehouses in New Yo York, Philadelphia, Cincinnati & Chicago PHILADELPHIA, PA. 


Member, Copper & Brass Research Association 


























po wwe, Rome with high stacks, freely in the 
meth bm 


wn-drafts. The 
99 Seuapeh pad not Uden caliente tolot Has 
a0 equal for chimney chimney purposes. All jobbers sell them— 
write your jobber or us for prices and catalog today. 
Manufactured by 





VENTILATORendCHIMNEY CAP = STANDARD, VENTILATOR CO, 

















VIKING SHEAR 
Compound LEVER Handle—Removable Blades 


A child can work them 


Send for catalog today VIKING SHEAR CO., Erie, Pa. 


PENG ANNUNNLUL DULAUNOAL HL UGGAUNEN NON ENEEAONAA Hn 
Plecker’s Galvanized Eave Trough and ee Expanding Conductors 
Made of Costs no more 


Lasts I onger 
Therefore 
Cheaper 


CLARK-SMITH HARDWARE Co. PEORIA, ILLINOIS 


TE 
































The latest news about the Warm Air Heating 
Industry is to be found in this Journal every week. 
This is the only trade Journal covering this field published every week. 


Say you saw it in AMERICAN ARTISAN—Thank you! 
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Asbestos Paper. 
Sall Mountain Co., Chicago, Ill. 


bestos Products. 


As 
Sall Mountain Co., ence. Ill. 


Bale Ties. 
American Steel & Wire Co., 
Chicago, Ill. 


Blowers 
Sturtevant Co., B. F., “Boston, Mass. 


Bolts—Stove. 
Kirk-Latty Mfg. Co., 
Cleveland, Ohio 


Brakes—Bending. 
Dreis & Krump Mfg. Co., 
Chicago, Il. 


Brakes—Cornice 
Dreis & Krump Mfg. Co., 
Chicago, Ill. 





Brass and Copper 
Copper & Brass Research As- 
sociation, New York 
Hussey & Co., C. G., 
Pittsburgh, Pa. 
Merchant & Evans Co., 
Philadelphia, Pa. 


Cans—Gar' 
Osborn Co., The J. M. 
ad RA ‘Shi 


Malleable. 
Cleveland, Ohio 


Ceilings— Metal. 
Friedley-Voshardt Co., 
Chicago, Ill. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Wheeling Corrugating Co., 
Wheeling, W. Va. 


Casti 
Fanner Mfg. Co., 


Chaplets. 
Fanner Mfg. Co., Cleveland, Ohio 


h. 
Parker-Kalon Corp., 
New York, N. Y. 


Chimney To 
Standard Ventilator Co. 
Lewisburg, Pa. 





rs—Furnace. 
Sturtevant, Boston, Mass. 
cl Suction 
Sturtevant, Boston, Mass. 


esearch As- 
New York 


G., 
Pittsburgh, Pa. 


Copper & Brass 
sociation, 
Hussey & Co., C. 


Cornices. 
Friedley-Voshardt Co., 
‘Chicago, Ill. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Cut-Offs—Rain Water. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Dampers 
8. M. Howes Co., 
Charlestown, Mass. 


Damper Clips 
S. M. Howes Co., 
Charlestown, Mass. 


Diffuser—Air Duct. 
Aeolus-Dickinson Co., 
Chicago, Ill. 


Dente. 
David Lupton’s Sons C 
Philadeiphia, Pa. 


Eaves Trough. 
Berger Bros. Co., 
Philadelphia, Pa. 


Berger Co., L. D., 
Philadelphia, Pa. 
Clark-Smith Hardware Co., 
Peoria, Il. 
Lupton’s Sons Co., David 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
New Jersey Zinc Sales Co., The, 
New York, N. Y. 
Wheeling Corrugating Co., 
Wheeling, W. Va. 


Elbows and Shoes—Conductor. 
American Rolling Mil) Co. 
Middletown, Ohio 
Dieckmann Co., Ferdinand, 
Cincinnati, Ohio 


Double-Duty Elbow Co., 
Aurora, Ill. 
Lupton’s Sons Co., David, 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Enamel Wire. 


Lalance & Grosjean Mfg. Co., 
Chicago, Ill. 


Wood Faces—Cold Air. 
American Wood Register Co., 
Plymouth, Ind. 
Eaglesfield Ventilator Co., 
Indianapolis, Ind. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Fences. 


American Steel & Wire Co., 
Chicago, Ill. 


Flue Thimbles. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Asbest 





Furnace Ce t 
Connors Paint Mfg. Co., Wm., 
Troy. N. i. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Pecora Paint Co., 
Philadelphia, Pa. 
Sall Mountain Co., Chicago, Ill. 


Furnace Cleaners. 
Sturtevant Co., B. F., Boston, Mass. 


Furnace Fans. 


Sturtevant Co., B. F., Boston, Mass. 
Warm Air Furnace Fan Co., The, 
Cleveland, Ohio 


Furnace Rings. 
Milwaukee Corrugating Co., 
“wap Wis. 
Walworth Run Fdy. Co., 
Cleveland, Ohio 


Furnaces—Warm Air. 
American Furnace Co., 
St. Louis, Mo. 
American Foundry & Furnace 
Co. Bloomington, Ill. 
Brillion Iron Works, 
Brillion, Wis. 
Chicago Furnace Supply Co., 
Chicago, Ill. 
Excelsior Steel Furnace Co., 
Chicago, Ill. 
Floral City Heater Co., 
Monroe. Mich. 
Forest City Fdy. & Mfg. Co., 
Cleveland, Ohio 
Gray & Dudley Co., 
Nashville, Tenn. 
Hall-Neal Furnace Co., 
Indianapolis, Ind. 
Henry Furnace & Fdy. Co., 
Cleveland, Ohio 
Hess-Snyder Co., Massillon, Ohio 
Homer Furnace Co., 
Coldwater, Mich. 
International Heater Co., 
Utica, N. Y. 
Kruse Co., Indianapolis, Ind. 
Lamneck Co., A be 
Columbus, Ohio 
Langenberg Mfg. Co., 
St. Louis, Mo. 
Lennox Furnace Co., 
Marshalltown, Ia.; Syracuse, N. Y. 
Liberty Foundry Co., 
St. Louis, Mo. 
Marshalltown Heater Co., 
Marshalltown, lowa 
May-Fiebeger Furnace Co., 
Newark, Ohio 
Meyer Furnace Co., The 


Peoria, Ill. 
Monitor Furnace Co., 
Cincinnati, Ohio 
Mt. Vernon Furnace & Mfg. Co., 
Mt. Vernon, II. 
Mueller Furnace Co., L. 
Milwaukee, Wis. 
Oakland Foundry Co., 
Belleville, In. 
Peninsular Stove Co., 
Detroit. Mich. 
Quaker Mfg. Co., Chicago, Ill. 
Robinson Furnace Co., 
Chicago, Ill. 
Robinson Furnace Co., A. 
Cleveland, Ohio 
Rybolt Heater Co., Ashland, Ohio 
Schwab & Sons Co., J., 
Milwaukee, Wis. 
Security Stove & Mfg. Co., 
Kansas City, Mo. 
Standard Foundry & Mfg. Co., 
DeKalb, M1. 


Standard Furnace & Supply Co., 
Omaha, Neb. 
St. Clair Foundry Corporation, 
Centralia, Ill. 
St. Louis Heating Co., 
St. Louis, Mo. 
Success Heater Mfg. Co., 
Des Moines, Iowa 
Thatcher Co., Chicago, Il. 
Utica Heater Co., Utica, N. Y. 
Waterman-Waterbury Co., 
Minneapolis, Minn. 
Western Steeel Products Co., 
Duluth, Minn. 
Wise Furnace Co., Akron, Ohio 
Williamson Heater Co., 
Cincinnati, Ohio 


Garages— Metal. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Glass—Wire. 


David Lupton’s Sons Co., 
Philadelphia, Pa. 


Grilles. 
Hart & Cooley Co., 
New Britain, Conn. 
Tuttle & Bailey Mfg. Co., 
Chicago, Ill 


Handles—Boiler. 


Berger Bros. Co 
Philadelphia, Pa. 


‘Hangers—Eaves Trough. 
Berger Co., L. D., 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Heaters—Cabinet. 
Gray & Dudley Co., 
Nashville, Tenn. 
Mueller Furnace Co., J. . 
Milwaukee, Wis. 
Peninsular Stove Co., 
Detroit, Mich. 
Waterman-Waterbury Co., 
Minneapolis, Minn. 


Heaters—School Room. 
Floral City Heater Co., 

Monroe, Mich. 

Meyer Furnace Co., The 
Peoria, Ill. 
Standard Furnace & Supply Co., 
Omaha, Neb. 

Waterman-Waterbury Co., 
Minneapolis, Minn. 


Hooks—Conductor. 
Berger Co., D., 
Philadelphia, Pa. 
Humidifiers. 
Robinson Furnace Co., 
Chicago, Ill. 
Jobbers—Hardware. 
Clark-Smith Hardware Co., 
Peoria, Ill. 


Kitchen Utensils. 


Lalance & Grosjean Mfg. Co., 
Chicago, Il. 


Lath—Expanded Metal. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Machines—Crimping. 


Bertsch & Co 
Cambridge City, Ind. 


Machinery—Culvert. 


Bertsch & Co. 
Cambridge City, Ind. 


Machines—Tinsmiths. 


Bertsch & Co., 
Cambridge City, Ind. 
Chicago Elbow Machine Co., 
Oak Park, Il. 
Dreis & Krump Mfg. Co., 
Chicago, Ill. 
Great Lakes Supply Co. 
South Chicago, Ill. 
Marshalitown Mfg. Co., 
Marshalltown, Iowa 
Osborn Co., The J. M. & L. A., 
Cleveland, Ohio 


Peck, Stow & Wilcox Co., 
Southington, Conn. 
Unishear Co., The, New York, N. Y. 
Whitney Mfg. Co., a 
Rockford, Ill. 


Whitney Metal Tool Co., 
Rockford, Il. 


Metals—Perforated. 
Harrington & King Perforating 
Co., Chicago, Il. 
Miters. 


Friedley-Voshardt Co., 
Chicago, IIL 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Miters—Eaves Trough. 
David Lupton’s Sons Co., 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Nails—Slating. 


Hussey & Co., C. G., 
Pittsburgh, Pa. 


Nails—Wire. 


American Steel & Wire Co., 
Chicago, Ill. 


Oil Burners. 
Security Stove & Mfg. Co., 
Kansas City, Mo. 
Quaker Mfg. Co., Chicago, Ill, 


Ornaments—Sheet Metal. 
Friedley-Voshardt Co., 
Chicago, Ill. 
Gerock Bros. Mfg. Co., 
St. Louis, Mo. 


Milwaukee Corrugating Co., 
ilwaukee, Wis. 


Paint. 
Connors Paint Mfg. Co., Wm., 


Troy, N. Y. 
Pecora Paint Co. 
Philadelphia, Pa. 


Patterns—Furnace & Stove. 
Cleveland Castings Pattern Co., 
Cleveland, Ohio 
Quincy Paftern Co., Quincy, Ill. 
Vedder Pattern Works, 
Troy, N. Y. 


Pipe and Fittings—Furnace. 
Chicago Furnace Supply Co., 
Chicago, Ill. 
Excelsior Steel Furnace Co. 
Chicago, Ill. 
Henry Furnace & Fdy. Co., 
Cleveland, Ohio 
Lamneck Co., W. E., 
Columbus, Ohio 
Meyer & Bro. Co., F., Peoria, Il. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Mueller Furnace Co., L. 
Milwaukee, | Wis. 
Osborn Co., The J. M. & L. 
Cleveland, AShio 
Robinson Furnace Co., 
Chicago, Ill. 
Standard Furnace & Supply Co., 
Omaha, Neb. 


Pipe and Fittings—Stove. 
Excelsior Steel Furnace Co., 
Chicago, Ill. 
Meyer & Bro. Co., F., Peoria, Il. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Pipe—Conductor. 
Berger Bros. Co., 
Philadelphia, Pa. 
Clark-Smith Hdw. Co., Peoria, Ill. 
Dieckmann Co., Ferdinand, 
Cincinnati, Ohio 
Friedley-Voshardt Co., 


Chicago, Il. 
Hussey & Co., C. G., 
"eee Pa. 
Lupton’s Sons Co., 


Philadelphia, Pa. 

Milwaukee Corrugating Co., 
Milwaukee, Wis. 
New Jersey Zinc Sales Co., The, 
New York, N. Y. 

Wheeling Corrugating Co., 
Wheeling, W. Va. 
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245 Pages, 
6x9 ins, 





Cloth, $3.00 





Designing 
Heating and Ventilating 
S ystems 


Charles rs F uller 


Cc hing E 





HIS new edition, treats the practical application of 

engineering rules and formulas in every day use, in 
laying out steam, hot water, furnace and ventilating 
equipment for buildings of all kinds, presented in a 
simple manner. 

This book explains the heat unit, foot pound and simi- 
lar measures in such a way that the less technical mind 
can readily understand and apply them. 

It also explains in detail exactly the same methods that 
the leading engineers use in determining the sizes and 
proportions of equipment in every day work. The quick- 
est and easiest methods of determining the proper amount 
of radiator surface for a room or building of any size 
are described. 

Plumbing and Heating Contractors will find it an in- 
valuable reference book. Every phase of Heating and 
Ventilating treated is developed along the lines of the 
most recent practice. 


258 Pages, 
6xY ins, 











77 Figures— 
Cloth, $3.00 


Furnace Heating 
By 
William G. Snow 


American Society of Mechanical Engineers; 
Society of Heating and Ventilating Engineers 
‘THIS practical book deals with the different types of 

furnaces, their design, construction and proper in- 
stallation, including warm air, combination heating sys- 
tems, also covering the main features of the one pipe 
or pipeless furnace. 

The author explains in simple English practical infor- 
mation on heating and ventilation of school and public 
buildings, churches, stores, etc. He also covers the 
setting up of furnaces, and describes all types of furnace 
fittings. 


AMERICAN ARTISAN 


Member: 


American 











Books to read Now! 


89 Figures— 
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COES 


FoR the customer who wants a 
Screw Wrench todo all sorts of 
work—to stand up under all kinds 
of strains—the Coes Steel Handle 
is the kind to sell. 


Anall-steel wrench, properly heat 
treated, wearing parts hardened. 


The ideal wrench for “‘all-’round 
rough use.” 


How is Your Steel-Handle Stock? 


Coes Wrench Co. 


ESTABLISHED 1841 IN 
Worcester, Mass. 


J C McCARTY & CO.,29 Murray Street. New York 
JOHN H. GRAHAM & ee. 

3 Chambers St.. New York 
FENWICK FRERES, 8 a de Rocroy, Paris, France 

























































































STANDARD OF THE WORLD 


HE BEST BRAKE FOR ALL PURPOSES: 

Durable, ted, Low in Price; 
and to Bend Ali Gauges 
of Metal. Over 23,000 in use. 


WRITE FOR PARTICULARS 





DREIS & KRUMP MFG. CO., 7404 Loomis Street ,CHICAGO 








WIRE 








620 S. Michigan Ave., Chicago, III. 
POV RARE, le ET LOIRE HR 


Say you saw it in AMERICAN ARTISAN—Thank you! 








electrical, rope, barbed, 
plain, nails (bright and 
coated), tacks, spikes. 
bale-ties, hoops, springs, 
netting, wire fences, steel 
posts, steel gates, trolley wire, rail bonds, flat 
wire (strip steel), piano wire, round and odd- 
shaped wire, screw stock, concrete reinforcement. 
Aerial Tramways. 


Illustrated Books describing uses, Free 


American Steel & Wire 


Ssenee New York Boston Co 

enver Birmingham Dallas mpan 
U. 8S. STEEL PRODUCTS CoO.: y 

San Francisco Los Angeles Portland Seattle 








CHICAGO STEEL CORNICE BRAKES 


= 
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Poste—Steel Fence. 


American Steel & Wire Co., 
Chicago, Ill. 


Punches. 
Bertsch & Co., 
Cambridge City, Ind. 
Parker-Kalon Corp., 
New York, N. Y. 
Peck, Stow & Wilcox Co., 
Southington, Conn. 
Whitney Mfg. Co., W. A., 
Rockford, Ill. 
Whitney Metal Tool Co., 
Rockford, Il. 


Punches—Combination Bench and 
Hand. 


Parker-Kalon Corp., 
New York, N. Y. 
Whitney Metal Tool Co., 
Rockford, Il. 
Whitney Mfg. Co., W. A., 
Rockford, Il. 


Punches—Hand. 

Whitney Metal Tool Co., 
Rockford, Il. 

Whitney Mfg. Co., W. A., 
Rockford, Ill. 


Putty—Stove. 
Connors Paint Mfg. Co., Wm., 


. Troy, N. Y. 
Pecora Paint Co., 
Philadelphia, Pa. 


a A + Tv). 
Bntis P 


Parker- Kalon Corp., 
New York, N. Y. 


Ranges—Combination Gas & Coal. 
Quick Meal Steve Co., 
St. Louis, Mo. 
Thatcher Co., Newark, N. J. 
Rangese—Gas. 
Quick Meal Stove Co., 
St. Louis, Mo. 


Gray & Dudley Co., 
Nashville, Tenn. 


Registers—Warm Air. 
American Wood Register Co., 
Plymouth, Ind. 
Chicago Furnace Supply Co., 
Chicago, IIl. 
Eaglesfield Ventilator Co., 
Indianapolis, Ind. 
Excelsior Steel Furnace Co., 


Chicago, ‘Ul. 
Hart & Cooley Co., 
New Britain, Conn. 
Henry Furnace & Fdy. Co., 
Cleveland, Ohio 
Lamneck & Co., W. E., 
Columbus, Ohio 
Meyer & Bro. Co., F., Peoria, Il. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Mueller Furnace Co., L. J., 
Milwaukee, Wis. 
Peoria Wood Register Co., 
Peoria, Ill. 
Robinson Furnace Co., 
Chicago, Ill. 
Rock Island Register Co., 
Rock Island, Ill. 
Standard Furnace & Supply Co., 
Omaha, Neb. 
Stearns Register Co., 
Detroit, Mich. 
Tuttle & Bailey Mfg. 


Co., 
Chicago, Ill. 
Walworth Run Fdy. Co., 
Cleveland, Ohio 


Registers—W ood. 
American Wood Register Co., 
Plymouth, Ind. 
Chicago Furnace Supply Co., 
Chicago, Ill. 
Eaglesfield Ventilator Co. 
Indianapolis, Ind. 
Peoria Wood Register Co., 
Peoria, Ill. 


Repairs—Stove and Furnace. 
Hessler Co., H. E., 
Syracuse, N. Y. 
Northwestern Stove Repair Co., 
Chicago, Ill. 





American Rolling Mill Co. 
Middletown, Ohio 
David Lupton’s Sons Co. 
Philadelj hia, Pa. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Rivets—Stove. 


Kirk-Latty Mfg. Co., 
Cleveland, Ohio 


Roasters. 
Lalance & Grosjean Mfg. Co., 
Chicago, II. 
Rods—Stove. 


Kirk-Latty Mfg. Co 
Cleveland, Ohio 


Rolls—Forming. 


Bertsch & Co., 
Cambridge City, Ind. 


Roofing Cement. 
Connors Paint Mfg. Co., Wm., 
Troy, N. Y. 
Pecora Paint Co., 
Philadelphia, Pa. 


Roof—F lashing. 
Hessler Co., H. E., Syracuse, N.Y. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Roofing—Iron and Steel. 
American Roofing Mill Co. 
Middletown, Ohio 
Cortright Metal Roofing Co., 
Philadelphia, Pa. 
Friedley-Voshardt Co., 
Chicago, Il. 
Granite City Steel Works, 
Granite City, Ill. 
Inland Steel Co., Chicago, Ill. 
Merchant & Evans Co., 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
National Enameling and Stamping 
Co. ab ge City, Ill. 
Osborn Co., M. & L. A., 


The J. 
Cleveland, Ohio 
Wheeling Corrugating Co., 
Wheeling, W. Va. 


Roofing—Tin. 
Taylor Co., N. & G., 
Philadelphia, Pa. 
Wheeling Corrugating Co., 
Wheeling, W. Va. 


Roofing—Zinc. 


New Jersey Zinc Sales Co., The, 
New York, N. Y. 


Rubbish Burners. 
Hart & Cooley Co., 
New Britain, Conn. 


Sal—Ammoniac. 


Special ‘chemicals Co., 
Highland Park, Ill. 


Schools -—Sheet Metal Pattern 
Drafting. 


St. Louls Technical Institute, 
St. Louis, Mo. 


Screws—Sheet Metal. 


Parker-Kalon Corp., 
New Yerk, N. Y. 


Screens—Perforated Metal. 


Harrington & King Perforating 
Co., Chicago 


Shears—Hand and Power. 
Double-Duty Elbow Co., 
Aurora, Ill. 
Marshalitown Mfg. Co., 
Marshalltown, Iowa 
Peck, Stow & Wilcox Co., 
Southington, Conn. 
Unishear Co., The, New York 
Viking Shear Co., Erie, Pa. 


Sheets—Black and Galvanized. 
American Rolling Mill Co., 
Middletown, Ohio 
Davis Co., Inc., C. S., Chicago, Ill. 
Granite City Steel Works, 
Granite City, Ill. 
Inland Steel Co., Chicago, IIL 
Merchant & Evans Co., 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
National Enameling and Stamping 
Co. Granite City, Ill. 
Osborn Co., The J. M. & L. A., 
Cleveland, Ohio 
Taylor Co., N. & G., 
Philadelphia, Pa. 
Wheeling Corrugating Co., 
Wheeling, W. Va. 


Sheets—lIron. 
American Rolling Mill Co., 
Middletown, Ohio 
Merchant & Evans Co. 
Philadelphia, Pa. 


Sheets—Tin. 
Davis Co., Inc., C. &S., a Til. 

Granite City Steel Work 
Granite ‘City, Ill. 

Merchant & Evans Co., 
Philadelphia, Pa. 
National Enameling and Stamping 
Co., Granite City, Ill. 

Taylor Co., N. & G., 
Philadelphia, Pa. 


Sheets— Zinc. 
New Jersey Zinc Sales Co., The, 
New York, N. Y. 


Shingles and Tiles—Metal. 
Cortright Metal Roofing Co., 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Wheeling Corrugating Co., 
Wheeling, W. Va. 


Shingles—Asphalt. 
Sall Mountain Co., Chicago, Ill. 


Shingles—Zinc. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Sifters—Ash. 
Diener Mfg. Co., G. W., 
Chicago, Il. 


Sky Lights. 
David Lantsare Sons Co., 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Snips. 
Peck, Stow & Wilcox Co., 
Southington, Conn. 


Solder. 
Chicago Solder Co., Chicago, Il. 
Double-Duty Elbow Co., 
Aurora, Ill. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Soldering Furnaces. 
Bernz Co., Otto, Newark, N. J. 
Burgess Soldering Furnace Co., 
Columbus, Ohio 
Clayton & Lambert Mfg. Co., 
Detroit, Mich. 
Diener Mfg. Co., G. W., 


Chicago, Il. 
Double Blast Mfg. Co. 
North Chicago, Ill. 
Quick Meal Stove Co., 

St. Louis, Mo. 


Soldering Supplies. 
Double-Duty Elbow Co., Aurora, Ill. 
Special Chemicals Co., 

Highland Park, Il. 


Specialties—Hardware. 
Diener Mfg. Co., G. W., 


Chicago, Ill. 
Hessler Co., H. E., Syracuse, N. Y. 


rs—Hard Iron 


Sta: Cleaning. 
Fanner Mfg. Co., Cleveland, Ohio 


Statuary. 

Friedley-Voshardt Co., 
Chicago, Ill. 

Gerock Bros. Mfg. Co., 
St. Louis, Mo. 


Steel Stampings. 
American Tube & Stamping Co., 
Bridgeport, Conn. 


Stove Pipe Reducers. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Stoves—Camp. 
Quick Meal Stove Co., 
St. Louis, Mo. 


and Oil. 
St. Louis, Mo. 


Stoves and Ranges. 
Gray & Dudley Co., 
Nashville, Tenn. 
Oakland Foundry Co., 
Belleville, Il. 


0., 
Detroit, Mich. 
Quick Meal Stove Co., 
St. Louis, Mo. 
Thatcher Co., Newark, N. J. 
‘Tacks, Staples, Spikes. 
American Steel & Wire Co., 
Chicago, TH. 


Tile Cement—Elastic. 
Pecora Paint Co., 


Stoves—Gasoline 
Quick Meal Stove Co., 


Peninsular Stove 


Philadelphia, Pa. 


When writing mention AMERICAN ARTISAN—Thank you! 


Tinplate. 

Davis Co., Inc., C. 8., Chicago, Il. 
Granite City Steel Works, 

Granite City, Til. 
Milwaukee Corrugating Co., 

Milwaukee, Wis. 
ens Enameling and Stamping 

Granite city. I. 
Babers Co., The J. M. & L 

Cleveland, “Sate 
Taylor Co., N. & G., 

Philadelphia, Pa. 


Tin—Perforated. 
Harrington & King Perforating 
Chicago, I). 


Tools—Tinsmith’s. 
Bertsch & Co., 
Cambridge City, Ind 
Chicago Elbow Machine Co., 
Oak Park, Ill. 
Dreis & Krump Mfg. Co., 


qmnee. Ill. 
Great Lakes Supply C 
South - In. 


w. 
Grand Rapids, Mich. 
Marshalltown Mfg. Co., 
Marshalitown, Iowa 
Osborn Co., The J. M. & L. A., 
Cleveland, Ohio. 
Peck, Stow & Wilcox Co., 
Southington, Conn. 
Unishear Co., The, New York, N. Y. 
Viking Shear Co., — Pa. 
Whitney Mfg. Co., W. 
Rockford, In. 
Whitney Metal Tool Co. 
Rockford, Til. 


Hopson & Co., 


Tore 
Bernz Co., Otto, Newark, N. J. 
Burgess Soldering Furnace Co., 
Col ag Ohio 
Clayton & Lambert — 
ott Mich. 
Diener Mfg. Co., G. rr 


Chicago, In. 

Double Blast Co. 
North ‘Chicago, In. 

Quick Meal Stove Co., 
st. Louis, Mo. 


Trade Extension. 
Copper & Brass Research As- 
sociation, New York, N. Y. 
Sheet Steel Trade Extension 
Committee, Pittsburgh, Pa. 


Transit any 
Cleveland & Buffalo 


t Co. 
Cleveland, Ohio 


Trimmings—Stove. 
Fanner Mfg. Co., Cleveland, Ohio. 


Ventilators. 
Arex Company, Chicago, Ill. 
Aeolus Dickinson Co., Chicago, Ill. 
Berger Bros. Co., 
Philadelphia, Pa. 
Friedley-Voshardt Co., 
Chicago, Ill. 
David Lupton’'s Sons Co., 
Philadel ee. Pa. 
Milwaukee Corrugating 
Milwaukee, Wis. 
Royal Ventilator Co., 
Philadelphia, Pa. 
Standard Ventilator Co., 
Lewisburg, Pa. 


Sturtevant Co., Boston, Mass. 


Ventilators—Ceiling. 
Eaglesfield Ventilator Co., 
Indianapolis, Ind. 
Hart & Cooley Co., 
New Britain, Conn. 
Henry Furnace & Fdy. 
Cleveland, Ohio 
Tuttle & Bailey Mfg. Co., 
New York 
Sturtevant Co., B. F., Boston, Mass. 


ows—Steel. 


Wind 
David Lupton’s Sons Co. 
Philadelphia, Pa. 


Wire—Electrical. 
American Steel & Wire Co., 


Chicago, Il. 
Wire Hoops. 
American Steel & Wire Co., 
Chicago, Ill. 


Wire Rope. 
American Steel & Wire Co., 
Chicago, Ill. 
Wrenches. 
Coes Wrench Co., 
Worcester, Mass. 


Zine. 
Merchant & Evans 
Philedelphie, Pa. 
New Jersey Zinc ° 
New York, N. ¥. 
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June 26, 1926 


WANTS AND SALES 


Any yearly subscriber to 
AMERICAN ARTISAN may in- 
sert advertisements of not more than 
fifty words in our Want and Sales 
Columns WITHOUT CHARGE. 

Such advertisements, however, 
must be limited to help or situation 
wanted, tools or equipment for sale, 
to exchange or to buy, business for 
sale or location desired. 


BUSINESS CHANCES 


LIGHTNING RODS—Dealers who are 
selling Lightning Protection will make 
money by writing us for our latest Fac- 
tory to Dealer ices. We employ no 
salesmen and save you all overhead 
charges. Our Pure Copper Cable is en- 
dorsed by the Mutual Insurance Com- 
panies and hundreds of reliable dealers. 
Write today for samples and prices. L. K. 
DIDDIE CO., Marshfield, Wis. 


For Sale—Old established sheet meta! 
and roofing business. Located in one of 
the best cities of the south. Doing ap- 
proximately $200,000 yearly business, and 
making from twenty to twenty-five thous- 
and per year. Owner wants to retire. 
Would sell outright, or consider a part 
ownership proposition from one capable 
of taking responsibility. This is a won- 
derful a for the right man. Ad- 
dress care AMERICAN ARTISAN, 
= South Michigan Avenue, epee = -% 
nois. -3t. 


For Sale—Sheet metal and furnace 
shop _ * ¢ uipped, established for 28 
years. ellent location and plenty of 
work m= year around. A g opportun- 
ity for some one who understands the 
business. I have made quite a fortune 
and on account of old age wish to retire. 
My price is $2,000 and will invoice stock 
at market price. Do not let this oppor- 
tunity no by if rs want a good business. 
Address W. vis, 6103 Imar Bivd., 
St. Louis, iMiseourt 23-3t. 


For Sale—Only exclusive hardware and 
implement business in town of 900. Lo- 
cated in the beautiful lake region of 
central Minnesota, and in a fast grow- 
ing dairy community. Splendid opening 
for tinner and plumber. reasons for 
selling. No trades considered. Address 
B-99, care AMERICAN ARTISAN, 620 
South Michigan avenue, Chicago, Illinois. 

25-3t 


























For Sale—Good sheet metal contracting 
business, north side, Chicago; established 
in 1916; fully equipped; excellent location; 
plenty of work the year around. Shop in 
new Suna. Will consider partner or 
sell reasonably priced. Owner has other 
business interests. Address X-2, care 
AMERICAN ARTISAN, 620 South Mich- 
igan avenue, Chicago, Illinois. 25-3t 





For Sale—Foundry hot air furnace and 
general foundry plant; in city of 100,000; 
6 acres; trackage; modern equipment. 
Ideal for large automotive production; 
going business. Selling account other in- 


terests. $120,000 deal; one-half cash. 
Midland Commercial Brokers, Danville, 
Tilinois. 25-3t 





For Sale—Plumbing and heating busi- 
ness with opening for good furnace man. 
Best location. Established 18 years. No 
limit to business. Is leading firm in this 
line. Reason for selling, age and health. 
Have other lines. Take as much as you 
want; will invoice and sell or rent build— 
ing. Write for full details. Box 126, Ma- 
rengo, Tilinois. 24-3t 





For Sale—Or lease, fully equipped tin 
shop. I run plumbing shop in connection. 
but will run that myself. Will go half 
in rent, lights vo fuel. Good place for 
live tinner. A good proposition. Address 
—Ed. Rinke, Flat River, Missouri. 26-—3t. 


For Sale—Tin shop in Chicago. Con- 
= of brakes, benches, rollers, etc., 
ome ete Address—X-5, care AMERI- 

CAN ARTISAN, 620 South Michigan Av- 
enue, Chicago, Illinois. 26—3t. 
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For Sale—Plumbing, heating and sheet 
metal shop doing 18 to $20,000 annual 
business. Located in Eastern Iowa town 
of 3000 people. Only one other shop in 
town. Lots of work and prospects have 
never been better. Stock, tools and fix- 
tures about $4,000. You can easily make 
your original investment the first year. 
Reason for selling, ill health. Address 
B-94, care AMBRICAN ARTISAN, 620 
South Michigan Avenue, Chicago, Illinois. 

22-3t. 

For Sale—Furnace and sheet metal 
shop at Hammond, Indiana. Established 
going concern, valuable furnace agency. 
Opportunity for a hustler. Reason for 
selling, entering other business. Address 
B-90, care AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, a. 


HELP WANTED 


Wanted—Tinner and furnace man with 
knowledge of plunibing, pump and wind- 
mill work. Steady work the year around 
and more than one year for the right 
man. Prefer middle aged married man. 
Located 70 miles west of St. Joseph, 
Missouri, on the ocean to ocean highway, 
in a town of 2,000. Address—Moser 
Brothers, Sabetha, Kansas. 24-3t. 























Wanted—First class sheet meta) worker 
experienced in all kinds of general job 
work, and furnace work. One who can 
lay out own patterns. A good steady 
job the year around to man who can de- 
liver the goods. John F. Cartwright, 
Bowling Green, Ky. 24-3t. 

Wanted—First class sheet metal work- 
er experienced in all around jobbing shop 
work, that can lay out his own patterns. 
Also experienced in furnace work. Steady 
job and good wages year around to the 
man that knows his stuff. Apply L. O. 





Ludwig, 115 Fifth St., Michigan City, 
Indiana. Phones 2565 or 2852. 22-3t 
Wanted—Competent steam fitter and 


plumber, capable of reading blue prints. 
Steady position to right man. Address 
X-1, care AMERICAN ARTISAN, 620 
South Michigan avenue, Chicago, anaes: 

20-3t 





Wanted—Two good capable mechanics. 
Steady work and good salary for men 
that are able to do sheet metal and fur- 





nace work. State wages expected when 
writing. Address Klinsmann Co., Fargo, 
North Dakota. 25-3t 

Wanted—First class sheet metal worker. 
Experienced in all kinds of general job 
work and furnace work Steady job the 
year around to man who can fill the bill. 
Address—Bodlak's Tin Shop, Devils Lake, 
North Dakota. 26-3t. 

Wanted—Furnace salesman for Spring- 
field, Missouri; city of 65,000 population. 
Good wages for man that can get busi- 
ness. Address—W. L. Woodruff Furnace 
Company, 314 South Avenue, Springfield, 
Missouri. 26-3t. 





Wanted—Hustling young man capable 
of taking charge of outside work and 
soliciting business. Wonderful opportun- 
ity for right man. Address B-91. care 
AMERICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago, Illinois. 22-3t. 








Situation Wanted — By expert furnace 
man. A real heating engineer, one that 
can sell furnaces, lay out the job, figure 
capacities, heat loss, B.t.u.’s, etc. I am 
thoroughly experienced at the bench as 
a furnace setter, thoroughly familiar with 
the standard code, a sheet metal worker 
by trade. Age 35. Will go anywhere. 
Strictly sober and reliable with Al ref- 
erences. Now employed, but want to 
change for the better. Let me have your 
pr speatiten and I will prove all I have 
sai Address The Furnace Man, 619 


North 16th St., Omaha, Nebraska. 22-3t 


Situation Wanted—Energetic  trust- 
worthy young man wishes to make 
change. Am capable of estimating fur- 
nace jobs, installing same, and do sheet 
metal work. Can sell and repair stoves; 
have had years of practical experience in 
the above lines. Wish to locate in Mon 
tana or Wyoming. Am married man with 


a family. Age 40 years. Prefer town 
where there is a Catholic church and 
school. At present am employed with 


employer for years. Address—X-7, care 
AMERICAN ARTISAN, 620 South Mich- 
igan Avenue, Chicago, Illinois. 26-3t. 


Situation Wanted—I am now getting 
$65.00 per week of 44 hours as foreman 
with one of the largest ventilating firms 
in Chicago. I want to earn more money, 
I want to push ahead. Is there a firm 
that can use a man of 35 years, with 
steady habits, not afraid of hard work? 
A man who believes he has conquered 
“lost motions” so prevalent among the 
sheet metal trade. Write or wire. Ad- 
dress B-96, care AMERICAN ARTISAN, 





620 South Michigan Avenue, Chicago, 
Illinois. 23-3t. 

Situation Wanted — Competent sheet 
metal worker of 13 years’ experience de 


sires to make a connection with a good 
reliable sheet metal shop or hardware 
store. Can lay out patterns and erect any 
sheet metal job or warm air heating sys- 
tem. Nothing but a steady year around 
proposition considered. Prefer Minnesota 
or neighboring states. Address X-8, care 
AMERICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago, Illinois. 26-6t 





Situation Wanted — By sheet metal 
worker of over 18 years’ experience in 
general lines. A thorough shop mechanic 
and good pattern cutter in cornice, heat- 
ing and special work. Neat and accurate. 
Can take charge if gogeree. Address, 
with full particulars, 9, care AMERI- 
CAN ARTISAN, 620 South Michigan Ave— 
nue, Chicago, Ilinc Illinois. 22~3t 


Situation ‘Wanted— Would ‘like to con- 
nect with some good reliable firm that 
wants a good practical all around shee/ 
metal worker, who can take charge and 
run shop in a town from 56,000 to 20,000 
preferred. Can also do ventilating and 
furnace work. Address—P. S. McGuffin, 
General Delivery, Grand Rapids, Michi- 
gan. 24-3t. 





Situation Wanted—Shop man, age 53, 
efficient detailer and draftsman, experi-— 
enced on hand and power equipment to 
produce any sheet metal work coming to 
general jobbing shop of larger city, in- 
cluding H. V. and blower systems. A 
number of years in full charge. Address 
X-3, care AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, ss. 

t 





Wanted—At once tinner and furnace 
workman with some experience in plumb- 
ing. Steady work for party that can han- 
dle work. Address—Stelzer & Schmidt 
Co., Mishicot, Wisconsin. 24-3t. 





Wanted—At once. Tinner who under- 
stands furnace work. Address C. F. Tolg 
& Son, 238 Broadway, Waukesha, Wis- 
consin. 23-3t 





Wanted—At once, combination plum- 
ber, tinner and heating man. One who 
can estimate and layout his own work. 
Address Box 15, Albion, Nebraska. 25-3t 





w anted—First—class plumber, steam and 


hot water fitter. Steady job the year 
around. Address—Wm. Serres, Algon- 
quin, Tlinois. 26-3t. 





Wanted—An all around 
Hardware Company, Pekin, 


tinner, Pekin 
Illinois. 24—3t. 





Situation Wanted—By a good reliable, 
steady tinner and furnace man; age 35: 
with plenty of experience in all lines of 
sheet metal work. Would take over shop 
that has plenty of work on percentage 





basis. Please state hours and wages. 

Address J. J. Fritch, 1175 West 9th street, 

Des Moines, Iowa. 25-3t 
Situation 


Weatee—oy pamper and 
furnace man who can do electric’ wiring 
and pump work. Can also help in hard- 
ware store. 48 years old. Desire steady 


position. Address B-88, care AMERICAN 
ARTISAN, 620 South Michigan Avenue, 
o Chicago, Illinois. 21-3t 





Situation Wanted—By all around sheet 
metal worker; 20 years’ experience. Lay- 
out cornice, skylight, blow pipe and venti- 
lation, also furnace work from blue prints. 
First class workmanship guaranteed. Ad- 
dress X-6, care AMERICAN ARTISAN, 
620 South Michigan Avenue, Chicago. Ili- 
nois. 26-3t. 





Mention AMERICAN ARTISAN im your reply—Thank you! 
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Wanted—To buy, a hand lever deep 


throat shear, similar to the Gallagher 


pattern. Capacity No. 14 gauge steel. 
Also an extra small burring and turning 
machine; each must be in best of work- 
ing condition and low in price. Address 
—Dean Specialty Works, San Antonio, 
Texas, 26-3t. 


For Sale—Cheap if taken soon. One 
No. 615 American Steam Boiler, in A-1 
condition, excepting crack in rear sec- 
tion. Been in use about four years, the 
last part of the season with this section 
plugged. Address—Box 342, Odell, Illi- 
nois. 21-3t. 





For Sale—Large Quickwork Universal 
Machine in a very good condition, with 
a large assortment of rollers and swedges 
included. Price $175.00 f. o. b. Cin- 
einnati, Ohio. Address—West End Ex- 
haust & Blow Pipe Works, 1921 Gest St., 
Cincinnati, Ohio. 24-3t. 


For Sale—2 pair 30-in. rollers, $25.00 
cash. 








1 Western Triumph square shear, 
$25.00. Also complete set roofing and 
plumbing tools. Write for price. Closing 
out estate. Address—W. L. Salyers, ad- 
ministrator, Carrollton, Ky. 26-3t. 





For Sale—One Peck Stow Wilcox No. 
130 “A” square shears in good condition. 
Price $30.00 f. ©. b. Kalamazoo, Mich. 
Metzger Sheet Metal Works, 144 No. Ed- 
wards Street. 24-3t. 





Wanted—Circular shear and_ beading 
machine in good condition. Will pay 
eash or trade grooving machine for same. 
Address—Radiator Repair Shop, Holyoke, 
Colorado. 21-3t. 


Wanted—Crimping or corrugating roll, 
for 18-in width and %-in. by %-in. corru- 
gation. State bargain price. Address— 


N. L. Hall, Box 282, La Salle, — 





For Sale — One set of tinner’s tools. 
Complete excepting brake. In good con- 
dition for $90.00 if sol at once. For fur- 
ther information write J. A. Conrad, 860 
Vine St., Beloit, Wisconsin. 23-3t 


Wanted — One No. 676 used Samson 
punch, in good condition. State condition 
and price. Address B-87, care AMERI- 
CAN ARTISAN, 620 South Michigan 
Avenue, Chicago, MIlinois. 21-3t 








Wanted—A full set of tinners tools; also 
brake, shears and punch press. What 
have you and what price. Elmer Haver- 
stock, Route 8, South Bend, eae. | a 


used adjustable bar- 
folder, 30 inch. Give full description, 
make and price in first letter. Address 
Box 38, Fredonia, Pennsylvania. 25-3t 


BOOKS 


Order your books now with your re- 
newal to AMERICAN ARTISAN. You 
can save 10 per cent on your total pur- 
chase. Subscription to AMERICAN 
ARTISAN is $3.00 for 2 years. Take ad- 
vantage of this saving also. 





Wanted—Good 











The book, “Home Instruction for Sheet 
by William Neubecker, 
Frenk X. Morio, contains 
facts that you want to know and know 
. & practical instruction man- 
ual for the apprentice, mechanic and 
master sheet metal worker, covering the 
course of instruction given students in 
the sheet metal department at the New 
York Trade School. Cutting, forming. 
preparing full-size details’ from archi- 
tects’ blueprints, developing patterns and 
bending on the brake and setting the 
work together. Chapters on skylight and 
pitched skylights, stationary and mov- 
able louvres. turret sash. gearing. etc. 
400 pages. 684 illustrations, bound in 
cloth, th 15 folding plates bound sepa- 
rately. Price $5.60. r 
20 


Order from the Book 
Department, AMERICAN AR > 
South Michigan Avenue, Chicago, Illinois 


The Rate for Special Notices 
— displayed want ads — 
$3.00 per inch per insertion. 





ATENTS 


HUBERT E. PECK 
Patent Attorney 
Barrister Bidg., WASHINGTON, D. C. 





WANTED HIGH POWERED 
SALESMEN 


To sell a high grade line of circu- 
lators, ranges and furnaces in central 
West. Experience and references re- 
quired. Address L-65, care AMERI- 
CAN ARTISAN, 620 South Michigan 
Avenue, Chicago, Illinois. 20-4t. 





SITUATION WANTED 
As traveling Salesman or as Local Man- 
Well ac- 
quainted with Local Dealers throughout the 


ager with Furnace Manufacturer 


state of Illinois with several good prospects. 
Thoroughly familiar with furnace installa- 
tion and layout work. Best references. Ad- 
dress L-71, care AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, Illinois. 
26-1t. 





SITUATION WANTED 


With Furnace Manufacturer. Married 
man, 38 years old Have had several years 
experience in warm air heating business. 
Know how to plan, sell and install. Would 
like to secure position with some good fur- 
nace manufacturer in the office as assistant 


or to do any kind of detail work. Would 
not object to do some traveling on expert 
work. Address Lé69 care AMERICAN 
ARTISAN, 620 South Michigan Avenue, 
Chicago, Illinois. 24-It. 





FURNACE SALESMEN 


Most Attractive Commission Propo- 
sition Ever Offered. Excellent Line of 
Both Pipe and Pipeless Furnaces, 
made by an old reliable, responsible 
manufacturer. Excellent territory 
available. Please give complete infor- 
mation as to age, past experience and 
lines you are now selling. Address 
L-70, care AMERICAN ARTISAN, 620 


South Michigan Avenue, Chicago, IIli- 
nois. 26-2t. 





WANTED 


To add several products to our present 
business by going manufacturing com- 
pany. Address L-68, care AMERICAN 
ARTISAN, 620 South Michigan Ave- 


nue, Chicago, Illinois. 24-3t 


JUNIOR SALESMAN WANTED 


High grade manufacturer of warm 


air furnaces and boilers has opening 
for several junior salesmen on Chicago 
and nearby territories. Duties at pres- 
ent will consist of intensive develop- 
ment work but regular territories will 
be arranged later for all men with 
successful record. 

Would prefer negotiating with ap- 
plicants between age of 24 and 27 who 
have had considerable retail selling 
experience in Hardware or Contract- 
ing shops. Address L-67, care 
AMERICAN ARTISAN, 620 South 


Michigan Avenue, Chicago, Illinois. 
22-3t. 





FOR SALE 


Weatherly’s Furnace and Sheet Metal 
Works in Grand Rapids, Michigan. A 
good opportunity for somebody. Long 
established and a good location. Ill 
health cause of selling. Address C. S. 
Weatherly, 949 Cherry Street, S. E., 
Grand Rapids, Michigan. 14-3t 





Manufacturers 
of 
Warm Air Heaters 


ERE’S the salesman 
you're looking for. 


He can help you in that 
sales drive that you are 
putting on — he gets re- 
sults—he knows the game 
—he knows the trade and 
he is well known and re- 
spected by thousands of 
live, high class warm air 
heater installers through- 
out the country and es- 
pecially in the middle west 
and west. 


He has called on the trade 
and sold warm air heaters 
for many years—yet he’s 
an up-to-date salesman 
who works every week of 
the year—rain or shine. 


This salesman’s name is 
AMERICAN ARTISAN 


and you can secure his 
services at once. 





Write today and get com- 
plete details concerning 
his ability to work for 
you and with your 
regular sa 























Mention AMERICAN ARTISAN in your reply—Thank you! 








June 26, 1926 AMERICAN ARTISAN AND HARDWARE RECORD 


Save on Books by Ordering With Your Subscription Renewal 


The Universal Sheet Metal Pattern Cutter Vols. 1 and 2 
By Neubecker 

ERE are two books that can’t be beat. They are the most 

practical and useful treatises on the subject. 

Work of all the branches of the trade and the broadest scope 
of details are found—inside and outside work—smal! jobs and 
the most complicated are shown, explained and profusely illus- 
trated, 

The first volume deals with all types and kinds of inside 
small and large sheet metal work, 

The second volume of this practical work deals with the more 
advanced branches of sheet metal work, in fact is largely de- 
voted to the architectural end of the business, It consists of 
400 double column pages and is illustrated with 711 engravings 
showing all methods under treatment, as well as perspective 
views of the subjects of the patterns, and other demonstrations 
in their finished state. It includes drawing, full sized detailing 
and lettering, development and construction of sheet metal 
cornices and skylights, leaders, copings, pediments, circular 
work, dormer and bay windows, sheet metal ornamentations, 
electrically illuminated signs, hollow metal windows, frames 
and fire doors, metal roofing, etc. , 

The volumes are bound in heavy cloth and each measures 
9x12 in. Each contains over 380 pages and 680 original draw- 
ings. Price $7.50 each. 

Exhaust and Blow Piping 
By Hayes 
-xHavust and Blow Piping has "had an unusually big demand, 

A fresh supply is now off the press and is in our hands for 
immediate delivery. It has an invaluable treatise on the plan- 
ning, cost, estimation and installation of fan piping in all its 
branches giving all necessary guidance in fan work blower and 
separator construction. 159 pages, 5x8. 51 figures, Cloth, $2.00, 


Manual of Automotive Radiator Construction and Repair 
By F. L. Curfman and T. H. Leet 

ANYONS interested in Radiator Repairing will find the 185 
pages of practical instructions and the 120 illustrations 

Showing actual construction and repairing a big help. In a con- 

densed manner some four to five thousand answers to questions 

are given. It is thoroughly practical as both authors are men 

of wide experience in this work. Printed in large, easy to read 

type. Measures 5% x9 inches. Price $2.50. 


Sheet Metal Duct Construction 
By Neubecker 
A TREATISE on the construction and erection of heating and 
ventilating ducts, including the cutting and forming of the 
metal, the laying out of the elbows etc. A practical expert 
wrote this book and you'll find that it covers the subject thor- 
oughly. By William Neubecker. Bound in cloth, 194 pages, 
217 illustrations, Size 5% x 8% in. Price $2.00. 
Sheet Metal Workers’ Manual 
A ™swv book produced by the combined efforts of L. Broemel, 
a practical man, and the late Professor J, 8S, Daugherty, in- 
structor in Sheet Metal Work at the Carnegie Institute of Tech- 
nology, Pittsburgh. Pattern drafting is its biggest feature; not 
only tells how to make the pattern, but how to develop it with 
modern machines and tools; gives valuable assistance on sol- 
dering, brazing, welding, crimping, beading, straight, circular 
and irregular cutting, in fact covers every angle of the trade, 
Bound in leatherette; 500 pages; more than 400 pen drawings 
and illustrations. Price $ 


ntials of Sheet Metal Work and Pattern Drafting 
By Professor J]. S. Daugherty 

NVALUABLE to the sheet metal worker, contractors and in- 
structor, as well as an elementary and advance course for 
vocational and trade school students and apprentices. Some of 
the subjects covered are pattern cutting, soldering, edging, wir- 
ing, radial line development, pipes, elbows, miters, pitched 
covers and flaring articles, pipe intersections and tee joints, 
181 pages, substantially bound in blue cloth; profuseful illus- 
trated. Price $1.50. 


/ 
The Ventilation Handbook 

By Charles L. Hubbard 

PRACTICAL book designed to cover the principles and prac- 

tice of ventilation as applied to furnace heating; ducts, flues 
and dampers for gravity heating; fans and fan work for ven- 
tilation and hot blast heating by means of a comprehensive 
series of questions, answers and very plain descriptions easy to 
understand, Price $2.00 


Kinks and Labor Savings Methods for Sheet Metal Workers 
Vols. 1 and 2 

OLUME I. There are hundreds of ideas and expedients, all 

contributed by sheet metal workers throughout the country, 
illustrated by cuts and original drawings. Cloth bound. Size 
4%x7 in. Price $1.00. 

Volume II written in same popular style as Volume I. Places 
at your disposal a comprehensive collection of ingenious ways 
of executing many practical tasks in much more simple way 
than if done in the regulation manner. Also contains special 
articles on Automobile Repairing; gives a very practical series 

of illustrated directions on erecting metal ceilings with ten 
of guide rules which will save time, trouble and expensive mis- be 









































































takes, Price $1.00. 
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Every Sheet Steel contractor has an ad- 
vertising campaign that is helping him 
build sales and profits. All he needs to 
do to “cash in” is to push Sheet Steel. 


Are you taking advantage of the new 
demand that is being created through 
this big advertising effort that is reach- 
ing more than 10,000,000 paid subscribers 
right row? This means one out of every 
two buyers in your 
town is receiving 
these dominating 


Sheet Steel messages regularly. Your pros- 
pects are being sold on the added value 
of Sheet Steel service. 


Let us show how you can make this ad- 
vertising your advertising. Send for a 
complete set of newspaper advertise- 
ments, circulars and other sales helps 
that will help make your shop Sheet 
Steel headquarters. A complete set of 
samples will be sent on request through 
the SuHeet Steet Trape Extension Com 
MITTEE, OLIvER Bipoc., PittsspurGH, Pa. 
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The Committee has prepared a 
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